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Through W. P. Peter, the National Association of Credit Men 
has established another affiliated branch, this time at Little Rock, Ark., 
to be known as the Little Rock Association of Credit Men. This 
should be a special source of gratification because it gives the association 
a strong hold in a state where it had neither an affiliated branch nor 
many individual members. 

The Little Rock Association, organized September 12 with thirty- 
three charter members and elected the following as the officers for the 
ensuing year: Max Mayer, of Scott-Mayer Commission Co., presi- 
dent ; J. T. McCarthy, Fletcher Coffee & Spice Co., vice-president ; Ww. W. 
Loughlin, State National Bank, treasurer; and Frank T. Longley, sec- 
retary. 

It is generally felt that the Little Rock Association begins under 
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excellent auspices, and that the need of the spirit of credit co-operation, 
such as this association aims to bring about, is well recognized by the 
principal business men of that city. 


Notes. 


When the Bulletin is not received regularly by members, the 
fact should be reported to the national office. 


Through its legal department the San Francisco Credit Men’s 
Association is prepared to handle adjustment cases. 

The St. Louis Credit Men’s Association at its last meeting received 
sixty applications for membership. 

Advices received from Baltimore are to the effect that A. L. 
Rosenaur is no longer with the Baltimore Bargain House, of that city. 

Ira D. Kingsbury, of Rochester, has resigned his position with the 
Bausch & Lomb Optical Company, and will about October 15th take the 
credit desk for L. Adler Sons & Co. 

F. H. McAdow, of Chicago, has been laid up for several weeks 
with an attack of old-fashioned grippe. He is now up and around and 
expects to be back at his desk in a few days. 


Adoniram J. Stone, of New York City, has been denied a discharge 
in bankruptcy because he omitted to list in his property schedules life 
insurance policies amounting to $15,000. 

Secretary Donlan, of the Savannah Credit Men’s Association, is 
in the East working to increase the commercial importance of Savannah. 
Mr. Donlan is also secretary of the Savannah Chamber of Commerce. 

Gustave Brenner, president of the San Francisco Credit Men’s 
Association, has been appointed a member of the Board of Supervisors 
of his city and a member of the Finance Committee of that board. 

John G. Gray, the author of “A Lawyer’s View of the Bankruptcy 
Act,” published by the National Association of Credit Men, has sev- 
ered his former partnership connection and is continuing the practice of 
law at Seattle, Wash., in his own behalf. 


I. M. Bear, who for many years has represented his firm, I. M. 
Bear & Co., of Wilmington, N. C., in its membership in the National 
Association, died September 1oth. The firm will continue its member- 
ship with his former partner, H. C. Bear, as representative. 


Frank T. Day, of Indianapolis, was a visitor at the national office 
recently. Mr. Day reports that the preliminary work of organizing a 
local association in Indianapolis is progressing satisfactorily. While in 
the East Mr. Day will visit his old home at Hudson, N. Y. 

The Retail Grocers’ Association of New York is disappointed be- 
cause Governor Hughes vetoed the Wife’s Liability Bill, which was 
passed by the last legislature. The aim of the bill was to make husband 
and wife jointly responsible for debts incurred in the purchase of the 
necessaries of life. 


The national office has received from the Girard National Bank 
a booklet published under the title, “Stephen Girard—Sailor, Master of 
Commerce, Philanthropist,” and from the Citizens’ Industrial Associa- 
tion, of St. Louis, a pamphlet describing the efforts being made by that 
association toward righteous industrial peace. 

A supplement to the pamphlet “Laws Regulating the Sale of Stocks 
of Goods in Bulk” (fourth edition) has been published. It contains the 
bulk laws of Florida, Montana, Nebraska, Nevada, New Jersey, New 
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York, North Carolina and North Dakota. Copies can be had from the 
national office upon application. 


A. H. Burt, of Buffalo, was in New York City for a day or two 
during September. Mr. Burt is one of the leaders in the Confectioners’ 
Association. Mr. Burt is also prominently identified with a movement 
now under way in Buffalo which has for its purpose the building of a 
union station for the use of all steam and trolley roads entering Buffalo. 


W. L. Dobbin, at present credit manager for L. Adler Bros. & 
Co., Rochester, N. Y., on December Ist next will become identified with 
a new concern to be known as Levy Bros. and Dobbin Company. Mr. 
Dobbin has handled the credits of L. Adler Bros. & Co. for more than 
twelve years, and has the reputation of being one of the most expert 
credit men in the country. 


William A. Prendergast has received the Republican nomination 
for Register of Kings County, New York. Mr. Prendergast is well 
known in credit circles, having been active in the work of the National 
Association of Credit Men and for several years its secretary. The 
office of register is an important one and the nominee is unusually well 
equipped to preside over it. 


A number of the local associations are now following the lead 
of the Cleveland Association of Credit Men in publishing a monthly 
bulletin. Such a publication is practically a periodic letter from the 
officers to the members. Particular attention is paid to local matters of 
importance. This creates increased interest in the work of the asso- 
ciation and keeps the members in intimate touch with each other. The 
plan has resulted in introducing one of the most effective instruments 
yet devised for promoting credit association work. 


The national office is in receipt of a volume entitled “Foods and Their 
Adulteration,” by Harvey W. Wiley, M.D., Ph.D., of the Department 
of Agriculture, just issued by P. Blakiston’s Son & Co., members of 
the Philadelphia Credit Men’s Association. The volume is intended as 
a manual on food products for manufacturers, dealers and consumers. 
It contains appendices embodying extracts from the national laws on 
food products as well as the rules and regulations for their enforcement 
and official standards of purity. [Illustrations are numerous and the 
mechanical features of the book highly pleasing. 


M. Perlow, formerly doing business in Wheeling, West Va., has 
left that city without leaving his address. It is claimed that Perlow 
was in business only a few months, and as late as May of this year 
made a statement showing assets of $13,806, and liabilities of $1,202. 
It was not until a lien had been filed that the discovery was made that 
Perlow had disposed of the greater part of his stock of merchandise, 
leaving only a few remnants in his store, arranged to make as much of 
a show as possible. What were presumably bolts of cloth were found 
to be pasteboard dummies covered with a half-yard of cloth, while 
boxes and cases had false bottoms. It is estimated that the loss to the 
creditors will reach $10,000. 


Miss Bertha A. Goodwin was arrested recently in Newburyport, 
Mass., at the instance of the chief of police of Pittsburgh, charged with 
embezzlement. According to newspaper accounts Miss Goodwin opened 
in Pittsburgh about two years ago an office in the Bessemer Building, 
under the name of B. A. Goodwin, collector of bad debts. She dressed 
in men’s clothing, wearing a man’s derby hat, a fancy waistcoat, stand- 
ing collar, fashionable tie, men’s shoes and a short walking skirt, with 
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vents in the sides, in which she always had her hands thrust in regulation 
man fashion. Miss Goodwin had among other clients the Pittsburgh Hos- 
pital, which institution gave her bills amounting to $3,000 to collect. 
It is alleged that she collected $2,593 of this amount and that she failed 
to turn a single penny over to the hospital. It is also alleged that she 
collected from other clients until the amount of money she received and 
failed to turn over reached $7,000. Then she disappeared. 


Acccording to Judge Hough, sitting in the United States Court, 
Southern District of New York, Louis Phillips, dealer in horses, is not 
entitled to a discharge in bankruptcy for the reason that he failed to 
explain satisfactorily how his assets disappeared practically over night. 
Phillips had been in business a number of years and had gained the 
reputation of being a trustworthy person. He therefore had no difficulty 
in obtaining credit for his business needs. The fact that he began to 
buy more liberally than usual did not attract attention, and when an 
involuntary petition in bankruptcy was filed against him it came to 
many of his creditors like a blow from behind. When called upon to 
explain his inability to pay his debts, Phillips found himself in a diffi- 
cult position, so difficult in fact that the only chance he saw of clearing 
himself was to call into use the much-abused tale of the innocent and 
the gambler who confesses, among other sudden impulses, to a rapidly 
acquired taste for jewelry. These articles of adornment he claimed to 
have made large purchases in, distributing them with a liberal hand to 
his relatives. After making large allowance for all the reasonable ex- 
penses which Phillips could be put to during his slide down the financial 
hill, Judge Hough came to the conclusion that Phillips had failed to 
account for $11,000, which he gave him until September 2oth to turn 
into court. ; 


Members of the National Association of Credit Men are warned 
against entering into contracts with concerns soliciting bad and doubt- 
ful accounts for collection without first communicating with the Secre- 
tary of the Association or the Secretary of any affiliated branch. Under 
no circumstances should members pay fees in advance for services to 
be rendered in connection with the collection of such accounts. 


Summary of Business Conditions. 


From advices received in the national office up to October Ist the 
condition of business briefly summed up appears to be— 
Retail trade reported good, 
Jobbing trade brisk, 
Manufacturers busy, 
Collections improving, 
Failures in number normal. 


Crops. 
The first frost of the season has not materially injured crops. 
Cotton is in good condition, and the yield will average up satis- 

factorily. Producers are said to be holding the staple for a fifteen cent 

price. 

The wheat yield in the Dakotas is said to be disappointing, be- 
cause continuous heavy rains are delaying threshing. 

The tobacco crop is highly promising. 

Rice and sugar crops are larger than usual. 

The Maine potato crop is much below the average. 
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TRADE CONDITIONS AND OUTLOOK. 
Additional Opinions from Credit Men. 


In the September issue of the BULLETIN were published opinions 
of credit men in various parts of the country upon trade conditions 
and outlook in their respective fields. Credit men in Memphis, Wichita, 
Buffalo, Atlanta, Salt Lake City, Portland, Ore., and Milwaukee con- 
tributed to this feature, and the national office has received many evi- 
dences of the satisfaction with which these reports have been read. 
The following opinions from other localities, together with those given 
in the September issue, will put credit men in authoritative touch with 
conditions and prospects in still more sections of the country. Without 
further special invitation, members of the association are asked to send 
in letters which will furnish additional information available for credit 
men checking orders from various sections of the country. 


From H. W. Corrin, oF Moore & HANDLEY HaArDWaRE Co., Bir- 
MINGHAM, ALA. 


As to my opinion on trade conditions in my section, I am glad to 
state that aside from the disturbance created by anti-corporation legis- 
lation, I find the outlook for business quite as good as can be expected 
at this point. The merchants very generally report even better busi- 
ness than last year at this time, and with the crop and industrial condi- 
tions of this section as they are, I see no reason to look for other than a - 
satisfactory demand during the remainder of this year. 


From F. J. La Morte, or CHESAPEAKE SHOE Co., BALTIMORE, MD. 


Business with the manufacturing and wholesale houses in this sec- 
tion has been in a larger volume than ever before, and everything points 
to a continuance of this condition until the first of the year at least. 
Money has been tighter than usual, of course, but the banks have appar- 
ently been able to supply the merhants with their money requirements 
as needed. 

This house, and, so far as I have learned, all houses which have their 
spring lines out, are receiving orders in liberal quantities, which is the 
best evidence that there is no lack of confidence among the trade about 
the continuance of a good volume of business. The shoe business is in a 
very healthy condition. 


From W. B. Cross, or F. A. Patrick & Co., DuLuTtH, MINN. 


In this market, generally speaking, present business conditions are 
satisfactory. The demand for dry goods is heavy while collections are 
normal for this season. 

The outlook in northern Minnesota and northern Wisconsin is 
promising, as better crop conditions prevail on the average than for 
several years. 

In the Dakotas, the outlook is not quite so good. Continuous rain 
during September has delayed the threshing and so far as threshing 
has proceeded the yield is disappointing. On the other hand, the high 
price of all small grains will in a measure offset the small yield, but the 
car famine and severe weather conditions last year in North Dakota 
lessened the usual sale of heavy goods, prevented the store-keeper from 
collecting his farmer customers and forced the jobber to grant many 
extensions. The closer collection of accounts this fall, made necessary 
by eastern money market conditions, will cause the country merchant 
much embarrassment and affect advance spring business. 

In Montana and northern Michigan, both trade and collections are 
good. The effect on general business of the recent slump in the price 
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of copper shares is not as yet apparent, but it seems as if it must lessen 
the holiday trade and orders for spring to some extent. 

In Washington and Oregon the situation is thoroughly satisfactory, 
as indicated by our returns from that field. Our travelers are sending 
in large orders for spring and collections are good. 


J. G. H. GrAve.ey, or CAPITAL BROKERAGE & COMMISSION Co., LTD., 
Boise, IDAHO. 


Everything indicates the best business for this fall and winter 
that we have ever known. The wholesale houses, of which there are 
twenty-five, located in Nampa and Boise, all report an excellent business. 
The large government irrigation projects in this country are bringing 
in a great many new people. The railroads have more business than 
they can handle, and there are now under construction two first-class 
interurban lines out of Boise, both of which report a good business. 
Fruit shipping has been most successful this year. Boise, which is the 
largest city in Idaho, has grown to be a place of 25,000 population, and 
made an increase of over 4,000 during the past year. One of the 
hardest propositions we have to contend with in this country is to find 
sufficient labor to handle the many large projects under construction. 
Taking everything into consideration, we have a very promising out- 
look for fall and winter business. 


From Wm. Q. WALEs, oF BrRowN-WALEsS Co., Boston, Mass. 


I consider that present conditions in business at this center are 
good. Though collections have been somewhat below the standard 
during the past one or two months, there are reasons to expect an im- 
provement after October Ist. 

With money easier, I can see no reason why excellent trade con- 
ditions should not continue the rest of the year. There has been a 
perceptible set-back in building operations, due to the tight money 
market, but there is no excess in rents. However, with the ordinary 
increase in demand, unless increased building operations are resumed 
during the next six months, it is clear that there must be a shortage of 
rentable space which will have to be filled. 

I think that commercial failures have been no larger than it is 
fair to expect under expanded business conditions, and so far as can 
be ascertained credits are as sound as ever in the commercial world. 
Prices are firm, with no appearance at this writing of being lower. 
Manufacturers are well equipped with business for some time ahead. 


From J. H. Conrapes, Jr., oF J. H. Conrapes Cuair & PARLOR Fur- 
NITURE Co., St. Louis, Mo. 

The business conditions in this locality and the Southwest gen- 
erally are now splendid indeed, notwithstanding the fact that up to a 
short time ago trade and collections had become very disappointing, 
due probably to the tightness of the money market in the East. This 
appears to have produced extreme conservatism, but the feeling has 
changed and given way to liberal ordering in all lines for prompt ship- 
ments and an improvement in collections, which foretells the prospects 
for a splendid business the balance of the year. 

This surely should also be assured by our good crops, which are 
reported to be very satisfactory from all districts, with but very few 
exceptions, and with good prices prevailing should make the work 
of the credit man a great deal easier, when passing on the credit of 
prospective customers in this locality. 

It is not now a question of the amount of business a merchant can 
receive, but the great trouble will be to furnish the goods on account 
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of the scarcity of not only skilled labor, but labor of all kinds. This 
scarcity makes it impossible to run a plant to its full capacity. 


From HERMAN F atau, or M. A. NEwMarkK & Co., Los ANGELES, CAL. 
CAL. 


I am able to state that business conditions in Southern California 
are to-day on a firmer basis than they ever were. The great influx of 
investors and settlers from all over the United States into Southern 
California, and particularly Los Angeles, together with the develop- 
ment of valuable gold mines at Tonopah, Goldfield, Rhyolite, etc., has 
created an unprecedented demand for real estate, labor, and goods of 
all kinds. The enormous returns upon investments of real estate, the 
high wages paid to mechanics and to all other classes of labor, the 
fair margins from the sale of goods, all these had a tendency to make 
merchants careless in extending credit, and investors speculative in 
investments of real estate. When the stringency in the money market 
set in a timely halt to all illegitimate transaction was called. The in- 
vestor became more careful, and the merchant more cautious in giving 
credit or buying goods, and now we find this entire section upon an 
absolutely sound and firm business basis. 

The crop conditions in Southern California on the whole are very 
fair, and while there is shortage in the crop of some of the fruits, the 
high prices prevailing for such will amply make up to the producer for 
any loss in quantity. 

The volume of all branches in business is gradually increasing, 
and everything points toward a prosperous season. Our banks are in 
excellent shape and are accommodating their clients for all legitimate 
business and investment purposes. All labor is fully employed at good 
wages. The capitalists are continuing to erect splendid buildings, and 
everything points to a magnificent future. 


From W. J. McMILLan, or THE N. K. Farrpanx Co., Cuicaco, Ix. 


As I see the commercial situation, viewing it from my own line 
of business, I am glad to report that there exists no reason for appre- 
hending that any less favorable conditions than now prevail will rule 
in the near future. 

The volume of trade in our line continues large, with every antici- 
pation of increase; competition is close and keen, and does not admit of 
the advance in selling prices which the higher cost of raw materials 
warrants. Consumption goes steadily on, and it seems as if the buy- 
ing ability of the people was never greater than right now. Collections 
are generally good, although in one or two districts in Georgia, Mis- 
sissippi and Florida, owinng to local conditions, and awaiting the crop 
movement, some slowness in payments is apparent. 

Our percentage of bad debts during the last twelve months is 
the smallest in the history of the business. We continue, however, 
to scrutinize credits carefully, and, in fact, there may be an inclination 
to restrict credits in sympathy with the expressed policy of the banks. 
This, however, I think, rather tends to strengthen conditions than to 
be an indicaion of any weakness in the situation. Generally speaking, 
my feeling is that business is on a safe and solid footing, and the 
halt which has been called upon new operations is to be construed as a 
precautionary measure only—giving a chance to catch the breath, as it 
were—and not as interfering with the continuity of the nation’s pros- 
perity. 

The last twelve months in our line has been one of the best ever 


experienced, and we are planning to make the next twelve months as 
good or better. 
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Dates When Legislatures Convene. 


In the list which follows is indicated the time when the Legislature 
of each State holds its next regular session. This list is compiled from 
information furnished by the various Secretaries of State: 
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Herbert E. Choate. 


The Credit Men’s Association of Atlanta, has completed another 
successful and harmonious year, and at a recent election, by a unani- 
mous vote, selected Herbert E. Choate as its president for the ensuing 
year. 

. Mr. Choate was born in Cochran, Pulaski County, Georgia, about 
thirty-five years ago, and is known by the commercial interests of this 
section as a representative and conservative business man, ever ready to 
lend a hand in any movement that promises to enhance the material 


Hersert E. CHOATE. 


prosperity of his native State. He is treasurer and credit manager of 
the J. K. Orr Shoe Company, of Atlanta, having succeeded D. H. 
Kirkland—now vice-president of the same company—who is recog- 
nized as one of the leading credit experts of the South. Mr. Choate’s 
experience and connections thus fit him peculiarly to handle the details 
and policies which naturally will come to the head of the Atlanta 
association, and the members of that association feel that pronounced 
progress will mark their work during the coming year. 

Prior to Mr. Choate’s connection with the J. K. Orr Shoe Com- 
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pany, he was secretary and treasurer of Michael Brothers Company, of 
Athens, Georgia, one of the leading wholesale houses of that city. As 
a citizen of Athens he was highly esteemed by his fellow business men, 
and was prominent for his zeal in the work of the Chamber of Com- 
merce, and kindred organizations in that city. His ability was also 
recognized by the president of the National Association of Credit Men, 
who appointed him to serve on the Committee on Bankruptcy. He is 
also prominently known in Georgia for the active part he took in se- 
curing the passage of the Boykin Act, a law which aims to prohibit 
within the State the buying of futures on margins. 

Since he took up his residence in Atlanta, he has been recognized 
as a valuable addition to the business circles of the city. His associates 
have felt sure that his suggestions and efforts have been without selfish 
thought, and that his influence will always be thrown strictly to pro- 
moting the business of Atlanta’s rapidly growing manufacturing and 
wholesale trade. It seems certain, therefore, that the Atlanta associa- 
tion, with the excellent start already made, will, under his direction, 
make great strides in incréasing its influence upon credit conditions in 


Georgia and the South, and thus help the National Association greatly in 
furthering its objects. 


A Dun in Verse. 


An agricultural implement dealer of Iowa, in an effort to make col- 
lections, breaks into verse in this fashion: 


Dear Sir—You bought those goods of Shepherd, 
And gave your note for pay; 

And now, my friend, that note is due— 
Your honor is at stake, what does your honor say? 


When Shepherd said he’d give six months, 
He did not mean it seven; 

And when he said he’d give nine months, 
He did not mean eleven. 


So now, my friend, your note is due— 
The money must be paid, 

For Shepherd wants that very cash 
To pay the debts he’s made. 


The justice and the sheriff get their fees 
From those who neglect to pay, 

And surely you know how much it adds 
To collect your notes in this way. 


I know you think that grain will rise, 
The hogs they will do better, 

But Shepherd must pay up his debts, 
And live up to the letter. 


So he cannot wait, he will not wait, 
And now his views you know, 

When notes are due and are not paid 
The sheriff is sure to go. 
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Wanted—An Opinion. 


A few months ago the following item was printed in the BULLETIN, 
together with an invitation to members to express their opinions upon the 
problems it involves: 

“What is a fair percentage of sales to cover losses through bad 
debts, having due consideration for the fact that too small a percentage 
means too great restriction of business ?” 

But one opinion has thus far been received. It comes from Mr. F. 
Palmer Church, of Cleveland, and is as follows: 

“It is an easy matter to figure what is a fair average loss to be sus- 
tained in any one trade, but so many contingencies come into considera- 
tion, and are so variously applicable to each house, that it seems futile 
to try to answer the question. 

“For example, I know a concern with sales ample to consume their 
output, whose customers are-practically all unquestionably good. Its 
losses last year were almost nothing. Owing to the character of its 
manufacture, the concern can sell in every State and pick its customers. 
On the other hand, take a grocery house, naturally confined to a restricted 
field, where competition is keen, and you find an entirely different propo- 
sition in credits. 

“Again, a millinery house might regard their customers as extra 
hazardous risks, but its profits are proportionately larger than are the 
profits on the sale of sheet metal. If this be true, the millinery percent- 
age of losses could be greater than on sales of sheet metal and the net - 
profit of the two lines of business remain relatively normal. 

“When you get all through with the discussion you must fall back 
on the fact that differences in losses in similar lines of business, con- 
ducted under similar conditions, are due to the credit man, the informa- 
tion he employs, and how he employs it.” 

A member has requested that opinions be asked for upon the point— 
Should credit infofmation be refused if the request for it does not indi- 
cate the line of goods the inquirer has an order for? 

The member who makes this request is in the wholesale grocery 
business, dealing largely with the general store trade. He advances the 
theory that an inquiry regarding credit can be answered really intelli- 
gently only when accompanied with information as to the intended pur- 
chase; or, in other words, he feels that when a party is giving credit in- 
formation he should have an opportunity to differentiate between a line 
of credit for calicoes and one for silks. 

Members are invited to express an opinion on both of these sub- 
jects, putting the same in writing addressed to the Editor of the But- 
LETIN. 


The Phrase “Doing Business” as Applied to Foreign Corporations 
Closely Defined. 


A recent case, involving the question as to what constitutes “doing 
business” by a foreign corporation within a domestic State, is Thomas 
Manufacturing Company vs. Knapp, 112 N. W. Rep. 989. This case 
was decided by the Supreme Court of Minnesota in August of this year. 
The facts were as follows: 

The plaintiff was a corporation organized under the laws of Ohio 
and having its place of business in that State at Springfield. It sent its 
traveling salesmen into Minnesota to sell its goods. It maintained, at 
Winona, in Minnesota, a depot for the storage of goods. This depot 
was in the charge of the International Harvester Company as the agent 
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of the plaintiff. When orders were sent into the home office of the plain- 
tiff at Springfield by its salesmen in Minnesota it sometimes sent in- 
structions to its agent at Winona to ship the goods out of the supply 
on hand at Winona, and at other times it shipped the goods directly 
from Springfield to Winona, with instructions to the International Har- 
vester Company to forward them to the person from whom the order 
was received. In the present case, the goods received by Knapp were 
sent him by the latter method. The agreement between Knapp and the 
plaintiff was that the plaintiff was to make for and sell to Knapp the prop- 
erty specified. Knapp was a local dealer in agricultural implements, and the 
contract disclosed that he was expected to sell the machinery at retail. The 
territory within which his sales might be made was carefully defined. 
Sales in other territory could be made by him only with written permission 
of the company. The right was reserved to order away machines when 
Knapp had more on hand than was required by his trade. The so-called 
purchaser agreed, among other things (1) to receive the machines on 
arrival, pay freight thereon from the factory, and take proper care 
thereof; (2) to make all reasonable efforts to sell said machines by prop- 
erly exhibiting them, distributing printed matter, canvassing territory, 
etc.; (3) not to take the agency or become interested in the sale of other 
such implements; (4) to order as many more machines as trade in the 
territory would demand. The title and ownership of all machines which 
might be shipped as therein provided should remain in, and their pro- 
ceeds, in case of sale, should be the absolute property of the company, 
and should be subject to its order until full payment should have been 
made for the same. The company also reserved “the right to revoke 
this contract at any time, if second party fails to discharge any obliga- 
tions entered into as above, or if first party has reason to believe second 
party is unable to perform them, and without being liable for damages 
to second party by reason of such revocation.” This provision was en- 
tirely inconsistent with the theory of the sale of specified goods. 

Attached to and made a part of the contract were certain “instruc- 
tions,” among which were the following statements: “We give to all 
our agents the privilege to sell to all parties who come to their store to 
buy, except to dealers in other towns where we have agents, but no agent 
has the privilege of canvassing in territory outside of that named in his 
contract. If any sales are made in violation of -the spirit of this contract, 
by selling machines in territory not specified herein, he shall forfeit and 
pay over to the Thomas Manufacturing Company, in trust for the use of 
the agents controlling such territory, the full commission made from the 
retail price of a machine included in this contract, together with any 
other damages that may be sustained by said agent in consequence of 
_ Said trespass committed by one agent upon the rights of another agent. 
Each agent must protect his territory against trespass, the same as any 
other property.” 

The action was brought to recover from Knapp the amount of a 
promissory note made by him in connection with the above arrangements. 
Knapp pleaded, as a defense, that the plaintiff was a foreign corporation 
and was doing business in Minnesota without having complied with its 
foreign corporation statute. This statute makes void all contracts made 
by a foreign corporation doing business in Minnesota without complying 
with its requirements. The court held that the plaintiff was violating 
the statute and that it could not recover. The court shows, by its opin- 
ion, that it was the fact that the plaintiff sent goods to Minnesota in ad- 
vance of orders: therefor and that it filled orders subsequently taken for 
such goods which influenced it in its opinion that the plaintiff was “do- 


642 





ns cache a RE ek a i eee hod 






ing business” in Minnesota, and that the transaction was accordingly not 
inter-state commerce. 

The case of Thomas Manufacturing Company vs. Knapp, while not 
as carefully reasoned by the court as might be desired, is substantially 
a correct exposition of the law, as applied to the facts of that case, and 
is in accord with the decisions of the Supreme Court of the United 
States. The question involved in that case, as to whether or not the 
transactions of the plaintiff in Minnesota were inter-state commerce 
transactions and so beyond the reach of State regulation, seems to have 
been correctly decided. The distinction that the Supreme Court seems 
to make between transactions that are inter-state commerce and those 
that are not seems to be contained in this question—Does the transaction 
when it crosses the State line cross in substantially a completed form or 
in such a form that no break is contemplated before the transaction is 
complete? In other words the point is, when goods are shipped into the 
State can it be said, with regard to such goods, that they are always sub- 
stantially on the way to their destination? This can probably be best il- 
lustrated by referring to some of the leading cases involving this ques- 
tion. 

The case of Caldwell vs. North Carolina, 187 (U. S.) 622 is one 
such case. The facts of this case showed that the Chicago Portrait Co. 
had sent a salesman to Greensboro, N. C., who had taken orders for 
portraits and frames. Thereafter they sent these portraits and the 
frames to Greensboro in the name of an employee whom they sent to . 
Greensboro to take charge of the shipment. These were in separate 
packages. The employee put the pictures in their proper frames in 
Greensboro and delivered them to the purchasers. He was arrested for 
violating a city ordinance of Greensboro which required that every per- 
son engaged in the business of selling picture frames, pictures, photo- 
graphs or likenesses of the human face in the city of Greensboro, whether 
a previous order lrad been taken for them or not, must pay a license tax 
of ten dollars. The Supreme Court held that this violated the inter- 
state commerce clause, saying “transactions between manufacturing com- 
panies in one State, through agents, with citizens of another constitute 
a large part of inter-state commerce; and for us to hold . . . that 
the same articles, if sent by rail directly to the purchaser, are free from 
State taxation, but if sent to an agent to deliver are taxable through a 
license tax upon the agent would evidently take a considerable portion 
of such traffic out of the salutary protection of the inter-state commerce 
clause of the constitution.” 

Another case is that of Rearick vs. Pennsylvania, 203 (U. S.) 507. 
In this case “an Ohio corporation employed an agent to solicit in Sun- 
bury retail orders for groceries for the company. When the company 
had received a large number of such orders, it filled them at its place of 
business in Columbus, Ohio, by putting up the objects of the several 
orders in distinct packages and forwarding them to the defendant by 
rail, addressed to him ‘For A. B.,’ the customer, with the number of the 
order also on the package for identification. The company ultimately 
kept the orders, but it kept no book accounts with the customers, look- 
ing only to the defendant for remuneration. The defendant alone had 
authority to receive the goods from the railroad, and when he received 
them he delivered them, as was his duty, to the customers for cash paid 
him. He then sent the money to the corporation. The customer had 
the right to refuse the goods if they were not equal to the sample shown 
to him when he gave the order. In that or other cases of non-delivery 
the defendant returned the goods to Columbus. No shipments were 
made to the defendant except to fill such orders, and no deliveries were 
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made by him except to the parties named on the packages. The de- 
fendant was arrested for violating an ordinance of the Borough of Sun- 
bury in Pennsylvania which made it unlawful to solicit orders for, sell 
or deliver at retail, either on the streets or by traveling from house to 
house, foreign or domestic goods, not of the parties’ own manufacture 
or production, without a license for which a large fee was required.” 

The court held that the defendant was engaged in inter-state com- 
merce, and therefore not amenable to this ordinance. 

It will be noticed that in both of the above cases there was no time 
when the goods were not on the way to their destination, or being pre- 
pared for their destination, and it will also be seen that this destination 
was fixed, as to each part of the goods, when they crossed the State line. 
In both cases the orders were taken for the goods before they were 
shipped into the State. The court put great stress on this fact. Where 
goods are shipped into the State, in advance of orders and to be held un- 
til such orders are taken, the courts hold such transaction outside the 
pale of inter-state commerce. The test is, Are the goods sent to fill a 
prior order? If so, the transaction is inter-state commerce. The goods 
may be sent to the agent of the shipper to make the delivery, but this 
will not prevent the transaction being one of inter-state commerce, pro- 
vided, when they are sent, they are sent to fill a prior order. 


An Adverse Decision under the Bulk Sales Law of Maryland. 


An important decision upon the law of Maryland, regulating the sale 
of stocks of goods in bulk, passed in 1906, was made by Judge Stock- 
bridge in Part II of the Baltimore City Court about June 23, 1907, in 
the case of Shay & McGuire v. Lewis Engel, garnishee of Henry Her- 
bert. Engel was a purchaser.from Herbert’s receiver of an entire stock 
of goods. Creditors who had not been notified garnisheed the stock in 
the purchaser’s hands. On the trial, Engel attempted to show that the 
transaction was in good faith. Judge Stockbridge admitted the evidence, 
overruling the objections of the attorneys for the creditors, on the ground 
that the Bulk Law was unconstitutional and the Legislature had clearly 
transgressed its power when it undertook to brand a transaction as 
fraudulent, refusing any opportunity whatever to show that it was bona 
fide. The Judge commented severely on this point and stated that the 
law went clearly beyond merely shifting the burden of proving good 
faith on the parties seeking to sustain the sale. In other words, the 
Judge held that the creating of a conclusive presumption of fraud by 
the legislation in question was unconstitutional. 

It appears that while the decision is not that of an Appellate Court, 
still, under the rule of comity existing amongst the Judges of the Su- 
preme Bench of Baltimore City, any other Judge in that city would fol- 
low, in all probability, Judge Stockbridge’s ruling; so probably would the 
County Judges. Therefore, it may be assumed as certain that this de- 
cision will stand until, and unless, it is reversed by the Court of Appeals. 


Thirteenth Annual Gathering of the Commercial Law League of 
America. 


The Commercial Law League of America held its thirteenth an- 
ntial convention at Detroit, Mich., on July 30-31, in the Hotel Cadillac. 
A large number of members and guests were present; in fact, the larg- 
est number ever enrolled at a league convention. 

President Dinkelspiel called the meeting to order, and in appropri- 
ate words introduced Governor Warner, of Michigan, who bade the vis- 
itors welcome to the State. 
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Mayor Thompson, of Detroit, extended a hearty greeting on behalf 
of the municipality to the league and its friends. 

E. C. Ferguson, of Chicago, a former president of the league, re- 
sponded to the addresses of welcome. In his address Mr. Ferguson re- 
= the history of the league and spoke of the good it has accom- 
plished. 

Other responses to the addresses of welcome were made by Ernest 
T. Florence, of New Orleans, and Andrew R. McMaster, of Montreal, 
Canada. Mr. McMaster is the only Canadian member of the league. 

In President Dinkelspiel’s address he made recommendations regard- 
ing the conduct of the information bureaus of the associations, took up 
the question of permanent headquarters and the improvement of the 
league bulletin. Another subject treated by the president was the adjust- 
ment bureaus of the National Association of Credit Men, of which he 
had this to say: 

“During the past year the attention of most of the members has no 
doubt been arrested by some reference to the establishment of adjust- 
ment bureaus in the larger cities of the country by the National Associa- 
tion of Credit Men. This is a subject which, just at this time, should 
interest the commercial lawyer vitally. If you are not interested now, 
you may be very shortly. I ask each member to read the resolutions of 
the National Association of Credit Men, which are fully set out in this 
month’s bulletin, and then to study this matter carefully to see in what 
manner he will be affected. The solution of the problem it presents I. 
leave to you, and earnestly recommend a full and free discussion of the 
same during this session.” 

The president reported that the financial condition of the league 
was satisfactory and that there were now 1,492 members. 

The president’s report was unanimously accepted and referred to a 
committee of seven for the consideration of the recommendations it con- 
tained. 4 

In its report submitted at a later session of the gathering, the com- 
mittee to which the president’s report was referred offered this resolu- 
tion: 

Resolved, That the president appoint a committee of five, whose 
duty it shall be to acquaint the members of the League and commercial 
lawyers generally with the plans, purposes and scope of the adjustment 
bureau of the National Association of Credit Men. 

After a spirited debate, during which several amendments were of- 
fered, the resolution was adopted in an amended form. As finally passed 
it read: 

Resolved, That the president appoint a committee of five, whose 
duty it shall be to acquaint the members of the League and commercial 
lawyers generally with the plans, purposes and scope of the adjustment 
bureau of the National Association of Credit Men. That said committee 
shall be authorized to take such action as in its judgment will best sub- 
serve the interests of the Commercial Law League of America.” 

Among the reports of committees presented, that of the special com- 
mittee on bankruptcy has most interest. The report was read by E. A. 
Krauthoff, of Kansas City, and, in part, was as follows: 

“The National Bankruptcy Law has been amended in one particu- 
lar. It has been provided that salesmen should be placed in the same 
class as other employees, by allowing them a preference for salary earned 
within three. months before the date of the commencement of the proceed- 
ings, not to exceed $300 to each claimant. Other: efforts to amend the 

law failed of their accomplishment. 

“During the Congress which closed on March 4, 1907, there ,were 
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introduced into the Senate one bill and into the House of Representatives 
eight bills, all having for their object the repeal of the law. These bills 
were introduced in the Senate by Senator Dolliver and in the House of 
Representatives by members from Iowa, Nebraska, Alabama, Georgia, 
Tennessee, Missouri and Texas. None of these bills progressed any far- 
ther than the Committee on Judiciary, to which they were referred, these 
bills not being reported out by the committee one way or the other. 

“At the recent convention of the National Association of Credit 
Men, held in Chicago, IIl., an organization representing a membership of 
7,500 commercial establishments, a resolution unqualifiedly approving the 
present Bankruptcy Law and opposing its repeal was unanimously car- 
ried. It was further resolved by that body that continued efforts be made 
to amend and perfect the law. 

“In this state of the situation it may reasonably be said that the 
Bankruptcy Law has come to stay, that it will not be repealed, that it 
will be amended from time to time, and that it is our duty, as commercial 
lawyers serving the interests of our clients, to study the law and to as- 
sist in its proper administration. 

“In the practical administration of the law, the profession is still suf- 
fering from a lack of co-operation on the part of creditors and the unwill- 
ingness of creditors to contribute to the expense of unearthing frauds 
and of recovering assets. In this state of mind, on the part of creditors, 
the profession is doing the best it can to administer the law in the spirit 
in which it was enacted. It is worthy of note in this connection that the 
National Association of Credit Men is forming adjustment bureaus. 
These bureaus are now organized in twenty-one cities. Some exponents 
of the adjustment bureau idea proclaim loudly the ultimate disappearance 
of the lawyer and the advent of the adjustment bureau as the sole means 
of adjusting the affairs of insolvent debtors. This is, of course, antici- 
pating the millenium. So long as human nature exists lawyers will not 
disappear. Others interested in adjustment bureaus utilize them for the 
improper purpose of making ordinary collections. Others pursue the safe 
and sane course of using these adjustment bureaus merely as the means 
to an end. The means are to procure a co-operation of creditors in inter- 
est, with a view of raising a fund and retaining counsel. The end. is the 
discovery and distribution of all the property in which the bankrupt has 
an interest. 

“A commercial lawyer, interested in his individual welfare and in 
the welfare of the profession of which he is a member, will do well to 
study the organization and growth of these adjustment bureaus; to com- 
bat such false notions as they may seek to engender and to affiliate and 
co-operate with them, so far as may be desirable and feasible.”’ 

Excellent addresses were made by Judge George C. Holt on “The 
Merits and Demerits of the Bankruptcy Law”; by Congressman Charles 
E. Townsend on “Railway Rate Regulation.” “The Good of the Order” 
was discussed by a number of members. 

The following officers were elected for the ensuing year: Albert N. 
Eastmand, Chicago, President; George M. Napier, Atlanta, First Vice- 
President ; Henry Deutsch, Minneapolis, Second Vice-President ; Andrew 
R. McMasters, Montreal, Third Vice-President; Edward W. Burkhart, 
Dayton, Recording Secretary. Ben. F. Heaton, of Fort Wayne, and 
J. Howard Reber, of Philadelphia, were elected members of the Execu- 
tive Committee. 

The next convention will be held at a place to be decided upon by 
the Executive Committee. 

The committee in charge of the entertainment had performed with 
much credit their duties of arranging for their guests. The festivities 
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began with a reception to the officers of the league, followed by dancing. 
One afternoon was devoted to a boat ride on the Detroit River. Besides 
giving the annual ball, the Entertainment Committee arranged for the 
evening of the last day of the convention a vaudeville-buffet banquet, 
with plenty of songs, stories, speeches, and good things to eat, to win 
the applause of every one fortunate enough to be present. 


Convention of the American Bankers’ Association. 


The annual convention of the American Bankers’ Association, held 
September 25-27, at Atlantic City, is conspicuous for the excellence of 
the many addresses delivered before its meetings and for the impor- 
tance of its action upon many important matters. 

The present financial condition of the country made the discussion 
of the currency question probably the chief feature of the convention. 
In its report the Executive Committee declared that some relief through 
financial legislation is necessary if the present prosperity of the country 
is to continue. As it is, so great prosperity causes inevitably a stringency 
in money with absolutely no means under the law by which it is possible 
for the banks of the country to relieve the situation. 

The report of the Currency Commission, appointed by the associa- 
tion at its next previous convention, stated that the commission had en- 
deavored to secure legislation to correct certain evils in the currency. 
system but had failed. It had worked with the purpose of obtaining 
more privileges in the issuance of circulating notes. Its plan is sum- 
marized by the committee as follows: 

“1. Any national bank having been actively doing business for 
one year and having a surplus fund equal to 20 per cent. of its capital, 
shall have authority to issue credit notes as follows, subject to the rules 
and regulations to be determined by the Comptroller of the Currency: 

“(a) An amount equal to 40 per cent. of its bond-secured cifcula- 
tion, subject to a tax at the rate of 2%4 per cent. per annum upon the 
average amount outstanding. 

“(b) A further amount equal to 12% per cent. of its capital, sub- 
ject to a tax at the rate of 5 per cent. per annum upon the average 
amount outstanding in excess of the amount first mentioned. 

“2. The same reserves shall be carried against credit notes as 
are now required by law to be carried against deposits. 

“Tt provides a 5 per cent. guarantee fund,” continued Mr. Hepburn, 
“from which to redeem the notes of any defaulting bank; it provides 
numerous redemption cities conveniently located in various parts of 
the country. A study of the statistical history of the national banking 
system from its inception will leave no doubt in the minds of candid 
men as to the goodness of the-proposed note issue and its certainty of 
redemption.” 

In commenting upon their recommendations the committee pointed 
out that its proposed plan is neither comprehensive nor radical. It seeks 
to engraft upon existing laws simple changes which will admit of 
increased bank-note circulation which will respond to the increased 
demands of business in times of activity and provide by convenient 
points of redemption to secure the retirement of such issue whenever 
the demand which called the same into being has been satisfied. The 
committee declared that with the restrictions proposed there is no fear 
from a possible maximum issue under its plan. 

The sole purpose of the committee in formulating its plans was 
to secure circulating notes which would remain in use only so long as 
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they served a legitimate business need, and when this reason for being 
had ceased, would logically and naturally seek the nearest point of 
redemption. 

The committee pointed out that there now existed a business con- 
dition which no currency commission or legislative action could solve, 
namely, a call for capital rather than currency. For this the remedy is 
to be found only in a careful and economic administration of affairs, 
private and public, until through the various industries, wealth to offset 
the loss and destruction by war and the elements has been produced, 
and in addition the new wealth accumulation must equal the credits 
created in anticipation of future development. The commission also 
urged the government controlled central bank of issue, where the banks 
of the country in good credit can, within limitations, discount their 
receivables, receiving the proceeds in bank notes, so that there may be 
proper expansion of a practically retail currency. 

Herr Kommerzienrath Moritz Leiffman, representative of the 
Centralverbank des Deutschen Bank and Bankiergewerkes of Dussel- 
dorf, Germany, made an address, urging the establishing in the United 
States of a great central bank, such as the Reichsbank is to Germany. 
He felt that the many great developments which await a beginning in 
this country would be much accelerated by such a bank of issue. 

A resolution of some general interest was introduced, the purpose 
of which is to secure the adoption of certain colors for the different 
denominations of circulating medium, as follows: One dollar notes, 
slate; twos, brown; fives, green; tens, blue; twenties, yellow; fifties, 
pink; and one hundreds and over, white. 

The address of M. E. ‘Ingalls, of Cincinnati, during the final 
day of the convention on “Our Present and Future Prosperity,” was a 
clear exposition of the lessons to be learned in the present slackening 
rate of commercial enterprise. Principally he stated the result will be 
that private individuals and public officers will be more careful as to 
their expenditures, with the result that private extravagancce, and let 
it be hoped municipal extravagance, will be checked, as it is time they 
were. 

Mr. Ingalls pointed out the fact that during the first six months 
of the present year the railroads of the country have issued short-term 
notes to the amount of $586,000,000, and industrial corporations, 
$133,000,000. That thus there are over $700,000,000 which must be 
lifted from the basis of floating indebtedness carried by banks and in- 
dividuals who should be free to place their funds so that current busi- 
ness may be cared for and placed in the form of a permanent invest- 
ment. To this end no money should be furnished in the shape of 
current loans for the enlargement of plants, but all extensions should 
wait until the capital of the country seeking permanent investment could 
be used and the banks of the country should set their face against loans 
for speculation or promotion of new enterprises. 

After speaking of the recent exposures of corporate viciousness, 
Mr. Ingalls pleaded for temperateness and reasonableness in our speech 
regarding corporations, since by far the largest number of them were 
conducting their business to the public advantage. He pleaded for such 
a change in the laws that a fair agreement or organization for the 
conduct of business shall not be a conspiracy and that only the unfair 
and unjust combinations, which shall be found such, after proper in- 
vestigation and trial, shall be deemed unlawful. 
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The Merits and Demerits of the Bankruptcy Law. 


ADDRESS BY JUDGE GeEorRGE C. Hott, DELIVERED BEFORE THE ANNUAL 
CONVENTION OF THE COMMERCIAL LAW LEAGUE OF AMERICA. 


The gentlemen who did me the honor to ask me to attend 
this convention and speak, suggested that I take as the subject 
some topic connected with the Bankruptcy Law. I accepted 
this invitation with pleasure, both for the opportunity of 
meeting the gentlemen of the association and because it has 
seemed to me for some time that the Bankruptcy Act might be 
desirably amended in some respects, and I knew of no body that had 
more influence or more knowledge of the act than the gentlemen who 
compose this association. I had intended, therefore, in the first place 
to speak simply of the defects of the act which seem to me to need 
amendment, but it seemed to me that if that were done the impres- 
sion might be created that there was nothing to be said of the present 
Bankruptcy. Act except adverse criticism, and that is not at all my opinion. 
I think that the present Bankruptcy Act is a pretty good act. It is 
inartistically drafted, and is obscure in points and faulty in 
points; not at alla perfect act, but I think that in its practical oper- 
ation it is not only the best Bankruptcy Act that this country 
has ever had, but is on the whole a pretty good practical working 
Bankruptcy Act. I will therefore refer briefly, before coming to the 
matter of its defects, to what seems to me to be some of its con-. 
spicuous merits. I cannot hope in discussing this act, of course, to 
say anything novel or original, especially to the members of this 
association, who are particularly familiar with the act and with its 
practical operation. But it perhaps is desirable in the matter of this 
system of law, as of any system of law or of practice, that those per- 
sons who are most actively and intimately concerned in carrying it 
out should sometimes look at it, so to speak, at a distance, in 
order to have the whole view, and in that way correct a tendency 
which some persons have to exaggerate its general faults or its gen- 
eral merits because of some particular fault or merit which they have 
met with in their practice. 

Before referring to the specific merits of this particular act, it is 
proper to bear in mind always that any national bankrupt act may be, 
and presumably is, a better system for the administration of insolvent 
estates than could be devised by the States. Some of the States, when 
there was no bankrupt act in force, established systems for the ad- 
ministration of insolvent estates. Some of the acts were very good. 
Then many of the States did not adopt any insolvent systems. 
but left insolvent estates to be administered by assignments for the 
benefit of creditors, leaving the beginning of the trust of the estate 
to take its rise in the voluntary contract of the insolvent, but pro- 
viding various laws regulating the administration of the estate after 
it came into the hands of the assignee. Other States made no pro- 
vision of any kind particularly for insolvent estates, leaving the cred- 
itors of an insolvent to pursue the same remedies against an insolvent 
as is pursued for the collection of debts against a debtor who was 
not insolvent. It is certainly obvious that this last condition of things 
is very objectionable. The old common law maxim, “Vigilantibus 
non dormientibus jura subveniunt,” is an extremely unjust maxim 
in its application to insolvents. It does very well in the case of per- 
sons who can pay all their creditors, but obviously the law ought not 
to favor the vigilant creditor pursuing an insolvent and enable the 
vigilant creditor to obtain pay in full and those who have not been 
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as vigilant obtain no pay at all. That is the principle upon which all bank- 
ruptcy legislation is based, that when a man’s assets are not equal 
to his liabilities his property should be distributed ratably among all 
his creditors, and without any preferences. So that, as I say, there 
are advantages in a national bankrupt act over either a system of 
insolvent estates or over a system of State insolvent laws, for a 
State insolvent law has no operation outside the State, nor can a 
State discharge a man from his debts. It can provide for the equi- 
table distribution of his estate to creditors within the State, and such 
creditors outside of the State as choose to come in and take advantage 
of it, but it cannot coerce a man outside of the State, nor, after the 
transaction is over, can it discharge him from his debts. The national 
law can. Its jurisdiction extends throughout the United States. In- 
deed, it affects all the creditors of a bankrupt the world over, and 
when the matter is concluded he can receive a final discharge from 
his creditors if he has done nothing to prevent it, and start afresh in 
the world. So that when you find men attacking the Bankrupt Act, 
and there are always a number, acting either from interest or mis- 
taken motives, I think you can fairly reply that you are to start with 
the presumption that any national bankrupt act is presumably superior 
to any other method that can be provided in this country for the dis- 
tribution of insolvent estates. 

Coming to the specific merits of this act, it seems to me that it 
is very much to be commended for the provisions which it contains, 
for the immediate and effective investigation of an insolvent’s affairs. 
It is a notable fact that a very great difference exists between a system 
which provides for such an investigation as a matter of course in the 
administration and a system which simply permits a creditor to 
obtain such an investigation provided he takes the initiative. In the 
old law in New York, with which I am more familiar than the law 
of the other States, there was a provision regulating the adminis- 
tration of the estates in the hands of assignees for the benefit of 
creditors, permitting any creditor to apply upon petition to the county 
judge to examine the assignor and his books, which if availed of 
brought about the same result that occurs from the examination of 
the bankrupt under the present act. But it was very rarely used. 
Some particular creditor had to take the initiative, enter upon what 
appeared to him to be a litigation, and the result was, as I say, that 
it was seldom had. Under this act, as soon as bankruptcy occurs 
the act provides that the matter shall be referred to a referee; as 
soon as the referee receives the case he must give notice of the first | 
meeting eof creditors, and the first business after the meeting of 
creditors is an examination of the bankrupt. The referee presides, 
and it comes up, as a matter of course, and the result is that in almost 
all cases there is an examination which takes place at that time, and 
at all events, if it does not, the creditor has only himself to find fault 
with. Moreover, the examination provided for under Secton 21 is still 
more effective. By that section, as soon as an estate is in process 
of administration, any creditor or receiver may apply for an order 
for the examination of the bankrupt and his wife and any other 
person that they choose to summon, and the result is that it is an 
extremely efficient and effective provision of the act, certainly in its 
administration in New York. Whenever there is reason to suppose 
that property has been taken away or concealed, the filing of a 
petition in involuntary bankruptcy, the application for the receiver, and 
the application for the order to examine under Section 21 often come 
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in together, and within a day or two after the proceedings have 
begun the bankrupt and all his family and relatives, his bookkeepers 
and clerks and anybody who can throw any light on any part of the 
transaction are brought up and examined, their books are taken pos- 
session of by the receiver, and put into the hands of an accountant. 
Under these circumstances, if you have an accountant who knows 
his business and an attorney who knows how to conduct the examina- 
tion, within a day or two or within a week after the facts have taken 
place which have given rise to the suspicion that property has been 
concealed or made away with, they will be ascertained. Such an 
examination is extremely effective, and a bankrupt has to be a very 
clever rascal, indeed, to conceal the fact that he has been making 
way with his property, or even to conceal where the property has 
gone. Another provision which is very obvious, of course, which, 
undoubtedly, is a valuable feature of the act is the provision for 
the selection of the creditors of the trustee. In all my professional 
experience after the old Bankrupt Act ceased to be in force, we lived in 
New York under the system of assignments for the benefit of creditors; 
the assignee was always a friend or relation of the assignor. If there 
had been any dishonesty or concealment of estates he was selected for the 
purpose of protecting the assignor ; if not, he was a friendly party to the 
assignor, and at every step taken by the creditors for the protection of - 
their rights they were met by the fact or the suspicion that they were 
dealing with somebody who was acting in the interest of the assignor. 
Under the present act the creditor selects the trustee, and the court 
appoints the receiver; and practically no longer is the person charged 
with the administration of the estate a friend of the insolvent, or par- 
tial in any way to the bankrupt in the administration of his estate. 
Another feature which seems to me an admirable one in this 
act, and which I think is a novelty, is the provision that trustees are to 
make a report every two months. The great evil always in bankruptcy 
administration is delay. The settlement of an estate is, in its nature, a 
complicated and slow proceeding. There may be 50 or 100 creditors, 
50 or 100 debtors, with each one may arise complications and contro- 
versies which would result in a separate suit if the party had not gone 
into bankruptcy. So that inherently, with the best efforts that can be 
made, any proceeding to wind up the estate of an insolvent is compli- 
cated and liable to be long, and that fact seems to make attorneys and 
everybody connected with the proceedings infer that all bankrupt pro- 
ceedings must be long and dilatory, and that they must be put aside for 
everything else, and that it is not of any consequence how slowly they go 
on. This rule that the trustee must make a report every two months, if 
acted upon, works very fortunately. Two months roll around quickly. 
The trustee does not like to have it put down at the end of two months 
that he has not done anything in that time. This provision was largely 
overlooked, and not followed in New York at least. I do not know how 
it is outside, of course. In New York, when I was a referee in bank- 
ruptcy, in the first years of the new law’s operation, trustees did not 
make reports to any extent. After I was appointed a judge I promul- 
gated a rule that referees were to require that the reports be made, 
and that if they were not made they were to make a certificate to 
the court of that fact, and issue an order to show cause returnable 
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in that court why the trustee should not be removed. After we had 
removed a number of trustees for not filing their reports, they made 
them more promptly. Thereafter the result was more marked in the 
promptness and rapidity with which the administration of all estates 
was carried on. 

Another provision which is very obviously valuable in this act is the 
provision of actual notice of sales of property being sent to creditors. 
When I first went to New York, and was admitted to the bar, all the 
clerks were making out schedules and doing work under the old Act of 
1867. Under that act, when property of a bankrupt was sold there was 
a notice posted among a few thousand other notices of the kind at the 
court house, and on that an order was made, but the property was 
sold without any actual notice being given to creditors or others, and 
sold for a song. Under this act an actual notice is required to be 
sent by a referee to each creditor named in the schedule, and the 
result is that they all have notice, and if then they do not attend and 
bid, and the property is sold for a song, it is their own fault. I regard 
that provision of the act as of very great advantage. 

Another good feature of this act is that it is less dilatory than the 
former acts. There is a provision that the discharge can be obtained 
thirty days after the examination is closed, and that dividends are 
to be paid within thirty days after the adjudication if there is money 
enough on hand to pay a dividend of five per cent., and that subsequent 
dividends should be paid whenever ten per cent. is on hand. There is 
constant difficulty in enforcing those provisions. It is a curious thing in 
my experience in the Bankrupt Act how trustees will let time run on 
with money in bank on deposit that might just as well be distributed, 
which you would suppose they would have an interest in distributing in 
order to get their fees. But these provisions, so far as they are con- 
cerned, are extremely good, and tend to bring about that feature of the 
Bankrupt Act which ought to be at the foundation of it, and for which 
everything else is mere preparation—the getting of the money of the 
estate to the creditors at the earliest possible date. 

There are many other merits in the act which are obvious which 
I will not detain you by considering. 

Coming to the defects in the act, it seems to me, in the first place, 
that it is a grave defect in this act that all business corporations are not 
made subject to the act. I do not see why all corporations should not be 
subject. It seems to me that the principle of dealing with insolvent 
estates ought: to be uniform for everybody. I never could see why 
a railroad corporation, or a bank, or an insurance company, or any 
other owner of property which becomes insolvent should not have 
its estate administered and wound up in just the same way as the 
ordinary commercial concern. But there are undoubtedly considerations 
that may be urged why a bank, or a railroad company, or an insurance 
company should not be included, or their estates wound up in case of in- 
solvency in the same manner as an ordinary tfader. Of course, the Bank- 
ruptcy Law began as a law for merchants and traders, and is based on the 
fundamental idea that a merchant or trader is justified in getting into 
debt more than men engaged in other kinds of employment. But cer- 
tainly in the. case of business corporations I see no reason for the policy 
which Congress has adopted, no reason why a corporation running. a 
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hotel or a corporation carrying on an ice business should not be put into 
bankruptcy, just the same as a corporation doing a manufacturing busi- 

ness. But Congress having specified certain kinds of corporations as 

those which might be put into bankruptcy, of course, the logical 

reasoning is unanswerable that if you find a corporation which does 

not come within those specifications it is not subject to.the Bankrupt 

Act. 

Another evil, it seems to me, is the ease of obtaining discharges in 
some cases in which it ought not to be permitted. There is very great 
improvement in that respect effected by the amendment of the Act of 
1903, particularly a rather singular effect of the provision in the act that 
any bankrupt who refused to answer questions which were deemed mate- 
rial by the referee for the examination should not have his discharge. Be- 
fore that time the favorite scheme was to refuse to answer questions, on 
the ground that it would incriminate and degrade the bankrupt; and-after 
this amendment a number of the constitutional expounders advised their 
clients to resort to that method of refusing to answer, supposing that they 
could still go on refusing to answer, on the ground that it would tend to 
criminate and degrade them, and not be subject to the provision that if 
they refused to answer material questions they would not get their dis- 
charge; but the judges held that they could refuse to answer if they 
chose, on the ground that the answer would incriminate or degrade them, 
but if they took such a position in regard to a question that was material 
relating to their business they could not get their discharge. The result 
was there was no apparent fear of incrimination or degradation after 
that. But the law still remains seriously defective in certain cases in that 
respect. Past frauds in business, generally speaking, are no bar now to 
a discharge. A man may have been guilty of the most outrageous con- 
duct in the administration of his business in the past, conduct which 
ought to bar him from ever again being permitted to prey upon the mer- 
cantile community, and yet the general policy of the act is to wipe out 
everything in the past, provided the man comes forward and honestly 
puts all the property that he now has within reach of his creditors, and 
answers all questions that are put to him truthfuily. The law says 
that a man-shall have a discharge if he does that. A man who has 
indulged in gambling or rash speculation, and shown by those acts 
that he is totally unfit to go into business and ask credit of people 
in the purchase of goods, is allowed to have a discharge, and these 
facts are no bar to his discharge. So a false statement to a mer- 
cantile agency for the purpose of obtaining credit is no ground for 
barring a discharge. A false statement made to a particular person 
from whom credit is obtained was made a ground for refusing a 
discharge by the Amendment of'1903, and why this distinction was 
drawn I never could see, for a man who deliberately makes a false 
statement to a mercantile agency does it, of course, for the purpose 
of obtaining credit. If he sits down and makes up a statement of that 
kind, which he knows to be false, he never ought to be permitted to be 
freed from his debts by the action of the Bankrupt Act or any other. 
I think, too, that the law ought to contain some provision which 
would have a tendency to make merchants, men in business, stop before 
they have exhausted their estate entirely. At the present time a man 
stands just as well under the Bankrupt Act if he becomes insolvent and 
pays five cents on the dollar as the man who pays ninety cents on the 
dollar. Obviously, when a man’s condition has reached that point 
that he knows that he is sinking and that he is going to fail, when 
he is not buoyed up simply by a hope that such things will occur, as 
sometimes do, but knows he is going down and cannot retrieve him- 
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self—and there are many cases in which a man staggers on until 
all his assets are dissipated before he acknowledges the fact—in such 
cases, I think, business men should be taught by the Bankrupt Act 
to feel that they will have some advantage in the administration of 
their estate, as, for instance, when they stop at the point where they 
can pay fifty.cents on the dollar, or sixty or seventy, or something 
of the sort. Under the English Act, as it now exists, there is a 
discretion given to the courts, to the judges, in regard to discharge 
in such cases. Discharge can be suspended for a while, for a year, 
or a portion of time, it can be refused for a while, and I think there 
is a specific provision tat a man who has failed and paid less than 
fifty cents on the dollar cannot get a discharge at all on a new pro- 
ceeding for a certain time. Something of that kind could be intro- 
duced into the act, in my opinion, with advantage. 

So I think nobody ought to have a discharge in bankruptcy who has 
made an assignment for the benefit of creditors and had his property dis- 
tributed by the assignee. It is an act of bankruptcy, of course. Very 
often it is not availed of. A man makes an assignment for the benefit of 
creditors, his assignee distributes the estate, and then when he hasn’t a 
cent, and is in a position of a man without assets, he files a petition in 
bankruptcy for his discharge. I think a court that is called upon to dis- 
charge a man from his debts ought to have had the supervision of the 
distribution of his assets ; and therefore, in my opinion, if a man has first 
made an assignment for the benefit of his creditors, he should not have 
a discharge unless the proceeding in bankruptcy occurs before the assets, 
the estate, has been distributed. That perhaps, however, is not as im- 
portant as some of these other points. 

The point which I had in mind when I accepted the invitation to 
speak, relative to features in the act requiring amendment, was the 
status of the referees in bankruptcy as involving delay and expense 
in bankruptcy proceedings. That is always the trouble in bank- 
ruptcy proceedings, delay and expense, and I think that that which 
takes place under this act is due very largely, at least in places 
where the business is large, to the system which obtains in the 
appointment of the referees and their compensation. The act 
provides very wisely that there should be a referee appointed for 
every county in the country, which is a very excellent provision, be- 
cause it brings near to any man who wants to go into bankruptcy an 
officer who can administer in the case. There are a great many rural 
counties in this country where the amount of bankruptcy business done 
is very small. In the Southern District of New York, which extends up 
the river to Albany, there is a referee in Columbia County and there is 
a referee in Rockland County, on the border of New Jersey, two rural 
counties, and I understand that one of them had three cases last year 
and the other had two. In such cases it would not be proper, per- 
haps, and there is no likelihood that Congress would appoint referees 
under a salary to do the business. But when it comes to the large centers, 
where there is an immense amount of bankruptcy business, Congress has 
followed the same principle. They have referees appointed, as many as 
are deemed necessary by the judge in the district. The referee is ex- 
pected to do the business in his office. He is not furnished with any 
place in which to do it. He is not paid a salary, but paid by fees. He is 
not furnished a stenographer or clerk, or clerical assistants at any time. 
The result is that the business is done in the loose and inefficient way 
in which any business is apt to be done by an officer in his own office. 
There ought to be, in my opinion, in the large cities, in the districts where 
there is a large amount of business, a distinction drawn between the ap- 
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pointment and provision for the referees there and the referees in the 
small places. The government should pay them a fixed salary, large 
enough to authorize them to devote themselves exclusively to the busi- 
ness. It should provide a public court room or room in which to 
transact the business. It should provide stenographers and clerks 
and assistants. Because, when that takes place, the administration of 
judicial business takes the form which it ought to take of the trial of 
every question that arises, as a continuous proceeding. You begin and you 
hear the case till you get through, and there is an enormous advantage 
about doing business in that way as distinguished from the way in which’ 
references are tried ordinarily by lawyers. In ordinary references you stay 
an hour or two and take an adjournment, probably for two or three 
weeks, and then go on again. There are various reasons for the superi- 
ority of one system over the other. In the first place, you do away, in 
most cases, with the necessity of having any stenographic notes taken at 
all, or, if taken, written out. Nine-tenths of all the questions which come 
before the referee in bankruptcy and three-quarters of the questions 
which come before any judge, if he is fit for his place, he will decide on 
the spot, and can decide better if he has heard the evidence and heard it 
recently and continuously, than if he waits and has the stenographic 
notes written and reads them afterwards. In addition there is an enor- 
mous saving of time. Then the practice of having these adjournments 
by the referee involves and makes necessary the writing out of the steno- 
graphic notes. No man can carry in his head evidence which is given at 
hearings so disconnected, that go on for an hour or two and then ad- 
journ, resulting in proceedings which may occupy six months or a year. 
When you get through you must have the record brought together and 
read it, and that involves expense, a pretty heavy expense, and this act 
does not make any provision for it. There is a provision in the act that 
ten cents per folio can be charged to estate. There isn’t any stenogra- 
pher fit to take evidence who ought to be asked to work for ten cents a 
folio. The result is that, in fact, in these bankruptcy examinations the 
creditor that conducts them has to pay considerable sums of money. It 
is so in New York at least. Stenographers run up bills of twenty or 
fifty or a hundred dollars. Cases often come before me with great 
piles of testimony usually taken by incompetent attorneys, who 
do not know what is relevant and what is not relevant. But 
still you have to take attorneys as they are. This mass of 
stuff taken by a stenographer and for which they have a right to be paid, 
must be paid for by the creditor who is conducting the examination. 
Now, that is a grossly unjust thing in itself. It would be bad enough, in 
cases of ordinary litigation, to make the parties pay for the expense of 
the litigation. We have gone beyond that condition long since. Justice 
is free in ordinary cases, but if you are going to make men pay for the 
expense of litigation there is a great deal more justice in making parties 
to an ordinary lawsuit pay for it. They are interested directly in the re- 
sult, and nobody else; but in the administration of a bankrupt estate there 
are, say, 100 creditors, and 99 of them sit down and do not contribute 
anything, and one public-spirited man, or one who is more angry than 
the rest, or is influenced by some other motive, goes ahead and pays out 
his own money, and if he is successful the work and expenditure inures 
to the benefit of the entire body of creditors, and he pays the bill; 
and if he fails, why then he pays the bill also. After that, if he 
has had such an experience, and sometimes when he has had a successful 
experience he is not in favor of the longer continuation on the statute. 
book of the Bankrupt Act. Such a result is very natural, and that it is 
possible is entirely wrong. Justice ought to be free. The investi- 
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gation and examination of bankrupts ought to be conducted at public 
expense. If Congress thinks it proper to make the bankrupt system pay 
the expenses of the bankrupt administration, let them require bankrupts 
to pay a larger amount when they initiate the proceeding if it is a volun- 
tary case, or when they apply for a discharge if it is an involuntary case. 
Let bankrupts make a deposit large enough to cover the expenses. A man 
who cannot raise that much to get free from his debts might just as well 
not be freed from them. It is of no consequence to him or his creditors 
whether he is freed from them or not. But that, to my mind, is an un- 
just idea. We do not require litigants in court to pay the expenses of 
running the court. The government pays for it out of the treasury; and 
there is no earthly reason why all the expense involved in the adminis- 
tration of the Bankrupt Act should not be paid by the government as a 
part of the maintenance of the judicial establishment. The entire judicial 
expenses last year were between four and five million dollars, as I recall 
the figures: The army and navy service costs hundreds of millions of 
dollars. Congressmen spend any amount of money to guard against 
foreign enemies, of whom there are none in existence, and resist every 
effort to protect and strengthen those departments of the government 
which guard us against internal evils which are those most menacing. 
The schools and the courts in this country are the sheet anchors of this 
republic, and they are the departments that are paid the least and receive 
the most scant attention if they ask for any appropriation for their 
support. 


“YOU ALL WONT GET NOUTHEN KNOW HOW.” 
Another Contribution for the Scrap-book. 
, WaLkKER, Ky., July 30, 1907. 
c f Blank tea & coffee Co. 
Gentlemen I under Stand that G. M. Bingham ows you all the some of 
$47.54. 
I will By the det if you will take What evers rite for hit you all 
wont never get nouthen Know how and if you all Want toc. to the dol- 
ler I Will give hit for a cler: Receit a ginst hit all. Rite me at onst a 
Bout the mater. Still remane yours 
D. M. WALKER, atterny. 


WHAT THE SALESMAN EXPECTS TO FIND IN THE 
CREDIT MAN. 


An Appress By E. S. Purpy BEerore THE St. Louis Crepir MEN’s 
ASSOCIATION. 


At the time I was honored with your invitation to meet with you 
and discuss some feature of commercialism, I warned the gentleman 
that it was taking a great chance to expect a plain salesman to be 
able to interest so representativ ea body as the credit men of this 
great city, deciding, as they do, the shipment of millions of merchan- 
dise to every part of our country. 

However, upon his positive assurances that you would not exer- 
cise the prerogative of your calling to employ your ever-working 
system of verification of any statements I might make, I felt a little 
freer to accept the task. 

We find that the word “Credit” has a wide meaning. It is applied 
to many of the operations of life in its different and manifold mani- 
festations. But the special and particular sense in which we desire to dis- 
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cuss this word to-night is the commercial sense, expressed in the term con- 
fidence, that is, trust—confidence in the ability and intention of a pur- 
chaser to make payment at some future time, either specified or indefi- 
nite. When a merchant gives credit, he sells his wares on an ex- 
pressed or implied promise that the purchaser will pay for them at a 
future time. The seller believes in the solvency or probity of the 
purchaser and delivers his goods on that belief or trust, or he delivers 
them either on the credit or reputation of the purchaser or on the 
strength of approved security. The term credit, therefore, while it 
has, so far as I know, no scientific definition, is so thoroughly well 
known as to enable every one to understand exactly what is meant 
when economists speak of how far credit is safe or proper. 

Credit serves as capital, but while it does so, yet there must be tan- 
gible capital ready to support it. The real power of credit, properly 
resting on capital, is, that it enables that capital to be devoted to more 
than one purpose. Thus, a very small stock of money can be made 
to do duty for carrying on numerous transactions. But it is indis- 
pensable for insuring a safe system of credit that real capital must be 
instantly available when wanted, and this principle applies to every 
transaction where postponed payment is concerned. 

Credit is a condition that can never be abolished. There is 
scarcely a human being in a civilized country who does not transact 
a piece of credit business almost every day of his life. The workman, 
hired by the week and paid at the end, gives his employer credit from 
Monday morning to Saturday evening. When you order a coat to be 
paid for when completed, the tailor gives you credit during the period 
of making. Some one has therefore pertinently said that “Credit is 
to business what mortar is to brick—it is the adhesive quality with 
which business is cemented.” 

The function of credit is to secure the willing transfer of capital 
or means to do or perform from the possession of those who have it 
to those who need it. It is thus an economic force of the highest im- 
portance, and in every civilized country credit has been absolutely 
necessary for its development. Destroy a man’s credit and you destroy 
the possibility of his making a success of his business. Credit grantors 
therefore hold a great responsibility in the commercial world, for 
upon their decisions, both as individuals and acting for a company, 
rests the destiny of many enterprises that rise in success or go down 
in failure, as they may determine. 

But it is not my intention to absorb your time with an abstract 
discussion of the question of credits. My life work has not been along 
that line, and there is little or nothing that I could say but that you 
have observed many times, but it may not be uninteresting to discuss 
for a few moments the salesman view of the credit man. 

The credit man is subject to all kinds and sorts of pressure to 
secure the shipment of goods, primarily by his own desire to be a 
factor in the sale of the merchandise of his firm, and again by the 
solicitations of the merchant who, in placing an order, whether in 
person with the house, or through an accredited representative of 
the house on the road, brings with it a request for credit. Again he 
faces the influence of the salesman who reaps a pecuniary return in 
the commissions that come to him by reason of the sale. 

The ideal credit man, from a salesman’s standpoint, must be a man 
of rare tact. While the credit man’s direct work is not the actual sell- 
ing of merchandise, he is, still, one of the greatest factors in this import- 
ant department of the firm’s business. If, upon interviewing a prospec- 
tive buyer, he handles his subject with that rare good judgment which 
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secures for him all the information required, and at the same time avoids 
that brutal abruptness that creates an instant antagonism, he is smoothing 
the way for the actual seller of the goods. If a merchant leaves the 
credit office, even though he has not secured all that he had hoped for, 
with the feeling that his dignity and standing as a man has not been 
reflected upon, that he has had that cordial treatment to which he is enti- 
tled, then the work of selling him has been made easier. This does not 
mean that the credit man shall not ask direct questions, but it does mean 
that, even if the shipment of goods is declined, it is done so free from 
personal feeling that the merchant’s disappointment is tempered with a 
good opinion of the very man who declined him. Circumstances may, and 
do often change, so that at a later date this same merchant’s business 
becomes very desirable and then his recollection of the previous conversa- 
tion with the credit man will not operate as an eternal bar to future tran- 
sactions. 

A credit man should possess the clearest sort of judgment, that out 
of the conflicting and contradictory reports and statements he may be able 
so to analyze the situation as to see through the confusion and doubts 
the real and essential truth which is there. You are, no doubt, mentally 
saying that this is the very thing you have been trying to do all these 
years you have presided at the credit man’s desk, but if you are not able 
to learn where to find the weak places among the multiplied cases coming 
to you for solution, to train your mind along analytical lines, it seems to 
me there is but slight hope of correct conclusions. 

A salesman likes a credit man who does not possess himself of preju- 
dices in advance of the whole testimony, who has no preconceived opin- 
ions in advance of the whole story, who does not even venture an opinion 
until all the data is before him, and whose mind is still open and receptive 
for all that is good to be placed against al! that is bad before the balance 
is struck. 

A salesman likes a credit man who, once he has arrived at a conclusion 
based on all the pertinent facts, and who, after having had a view large 
enough to embrace all the essentials, has and maintains a fixed opinion; 
a credit man who decides, who settles things, whose final yes or no, is 
final, who is not afraid to trust his judgment, which, when once formed, 
he abides by. 

A salesman likes a credit man who has faith in himself, who believes 
in himself, and this belief must not be the product of a blind and unreason- 
ing egotism, but must be a belief founded on fact and proven by perform- 
ance. He must have a reasonable conception of his own powers and his 
ability to do certain things with accuracy and success. This gives him 
decision, which is that quality that attracts other men, since the world likes 
a reliant man, and people will go forward with their various enterprises, 
believing that the future is secure in his verbal agreements. 

The salesman likes an orderly credit man, who has the whole story of 
the merchant on instant call, who keeps the multiplied affairs of his office 
before him for constant revision and examination, who is able to give the 
full reason for his actions with nothing left to the uncertainties of 
memory. 

A salesman likes a credit man who is big enough and broad enough 
not to permit the affairs of life gone wrong to throw him off his balance, 
who, in the very midst of his most perplexing problems, is calm and 
serene, whose judgment is not affected by the annoying instances that 
come every hour of the business day, who is above them, and the master 
of them. 

A salesman likes a credit man who is loyal to his house, who be- 
lieves in it, who is ready, at all times, to challenge adverse statements and 
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impressions of his house, who is its foremost champion, and its devoted 
defender, always alive to its best interest, who is giving it his best service 
and each day is doing his share to push its affairs to greater and greater 
commercial victories. 

A salesman likes a credit man who works by the Golden Rule. As I 
make this statement I think I hear some one say that the teachings of the 
Golden Rule make an imaginary ideal. It is, in fact, the highest actual 
law of human life. The largest question is, how can I best fulfil my duties 
and obligations and be, to the world, a friendly man. 

In conclusion I want to add one more point that the salesman likes 
in a credit man. He wants him to be a patriot and to know that he is 
living in the best and grandest country and in the best period of the 
world; that in this great land there is lying at our doors untold wealth 
waiting only for the sturdy hand of industry to lift its golden treasures 
into the realm of usefulness ; that his work is a part of the grand plan for 
its further development ; that he is one of the factors in this grand scheme 
of advancement ; that he is to add something to the great total. In short, 
the salesman admires him if he is big enough to comprehend the future of 
his country. 

When the great Creator spread out these broad acres and piled up 
the mountains of mineral wealth on the east and on the west, when he 
penciled our magnificent coast line, and ran this great Mississippi River 
with its enriching power through the land, He destined this to become 
the greatest of the earth’s nations; and we today are fulfi'ling that 
great destiny. It only remains for each of us to do our part in an earnest 
and manly way and aid this land in going forward to its final and mag- 
nificent destiny. 


A Ten-Minute Ramble in Credits. 
By Wo. Post, CASHIER CENTRAL NATIONAL BANK, PHILADELPHIA, Pa. 


Less than a score of years ago, the bank credit man was one of a 
number of timid, ill-equipped sentinels who were scattered at long dis- 
tances, working alone and seeking to hold their own in an environment in 
which the odds were pretty much against them. To-day he is one of a 
closely-knit, well-trained company of men, with courage in their hearts; 
their station upon the firing-line established and recognized, where they 
guard the great property which they represent, saving to that property 
in a single year many times their compensation. 

The conditions which have brought about this change have placed the 
bank credit man under a deep obligation to the pioneers in credit analysis, 
some of whom are in the trade, some in the bank, from the men who only 
a few years ago cut a rough-hewn path through tanglewood and virgin 
wild, to the men who, without precedent to guide them, yet made prece- 
dents for all of us who follow after. We are fortunate in having these 
men still with us as leaders in credit science and we are glad to note, too, 
that “no rift in the lute” can be discovered in the advanced work which 
many of them offer us to-day. 

* * * ok * * ok 


The part which falls to the credit man is not the popular role, for he 
will negative a very considerable percentage of the propositions which 
come before him. Some upon the official staff may give the would-be 
borrower the welcome hand, whether he be worthy or not—others may 
succumb to the blandishments of the fake trader, the fellow who keeps 
away from the sunlight—but to you has fallen the exacting and precise 
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duty of sifting the good from the bad and not unlikely of convincing your 
associates upon the staff very much against their wills. Most of the bou- 
quets are thrown elsewhere. The plaudits go to those who stand more 
directly in front of the footlights. 

ok ok k ok K * * 


The credit man in the bank and the credit man in the trade long ago 
locked arms in an effort to arrive at the truth and prove helpful to each 
other. The banker, however, at the start, must make frank acknowledg- 
ment that his profession is heavily in debt to his brother in the trade—the 
specialist. 

The merchant had ceased to extend credit upon mere surface condi- 
tions, had insisted upon close details, had subjected those details to rigid 
trade tests, long before the banker, except in rare instances, had thought of 
a credit department. Not a few bank presidents were quite reluctant to 
make even a start toward a Credit Department, lest their influence be 
weakened and their position at the head of the bank jeopardized. All the 
credit information possessed by certain banks was lodged with its presi- 
dents, and when his exit came about not a scrap was left to guide those 
who came after. But not only do we owe much to the trade expert for 
our early start in proper credit study, but he is to-day and will continue 
through all days our main support. As bankers we analyze our proposi- 
tions up to a certain point, applying fixed principles as far as those princi- 
ples will go and then we turn to our trade friends to put on the finish— 
to the men who have made a life study of that particular line and whose 
sensitive finger tips are at all times upon the pulse of trade forces. 

Of necessity the banker’s field must cover a wide range in credits—so 
wide that he cannot apply all of those closer tests, based upon daily or 
weekly advices, which are known only to the trade specialist, whose chan- 
nels of information have been built up with the utmost care, through a 
term of years. 

K x * ok * * * 


The credit man, both in the trade and in the bank, has often been 
urged to law down fixed rules governing the analysis of credit risks in 
general, but he in turn has insisted that no two propositions in ten thou- 
sand will be more alike than will two individuals selected from a multitude 
of equal number; not but that the figures submitted by two separate con- 
cerns in the same trade may be quite evenly proportioned, but the con- 
tingent conditions, the surroundings, the personnel, the brains, the entire 
setting is sure to be dissimilar. One proposition will be rich in money— 
the other will be rich in those forces which combine to make money. 

* ok ok * * * * 


One of ‘the trade opinions which the banker has learned to prize is 
that of the mercantile expert who sits in the board room of the bank as a 
director. This man quickly measures his dual responsibility. He knows 
how to give that finely-balanced opinion required in extending a merchan- 
dise credit where he is quite sure the account will be discounted and the 
profit made a good one, and he also knows whether to recommend that 
concern’s note to his bank for purchase on six months’ time at 4 per 
cent. He may favor the one and advise against the other. 

a * * a * * 

The roll of picked credit men who have come up from the ranks 

of the hard students grows longer each year, and the bond which 


brings them under one flag, we are glad to think, grows every day 
stronger. 


These men are not grouped in any favored locality. They are 
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on guard in the prairie cities of the middle country as well as in the 
commercial communities which front the shores of either ocean. Some 
of them have stood like great columns amid the stress of financial 
storms. Some have thrown their strong personalities into the breach 
and rolled back impending disaster. Chicago in early December af- 
forded a splendid example of this type of credit work. Between Sat- 
urday afternoon and Monday morning assets of tottering institutions 
aggregating twenty-five millions were thrown into the scales, weighed, 
their values determined, additional security obtained and the entire 
line of deposits underwritten. That was a rare instance of swift, bold 
credit work, wrung out by the half-dozen or more credit veterans who 
saw that task to a timely finish upon that early Monday morning. 
They did their work in a continuous session of twenty-two hours and 
the blow, which would have been a savage one, fell as upon soft velvet. 
Many people, and thinking people, too, hardly paused to measure the 


magnitude of the calamity averted nor the great service rendered, so 
deftly was the situation met. 
* * x * * x x 

Some of the men who are with us in credits to-day have had rare 
advantages and are college bred—some have struggled against odds 
in obtaining an early or late equipment. Some were sweeping stores 
as lads by day and burning book oil by night in Texas three decades 
ago—some were born under bright stars without the need to labor, 
but quickly entered the ranks with those who are adding to the world’s 
uplift—men surrounded by easy comfort—men schooled in the rigors 
of adverse circumstances—side by side as credit men they have 
climbed to success and to honor. 


*K *. * * * * ** 


So many have been the courtesies interchanged in these latter 
days with the steadily increasing group of bright credit men that we 
have come to look upon many of these men in the light of “comrades” — 
that word so charmingly defined by a Western man as “that gem of 
human language which sometimes means but a little less than love 
and a little more than friendship, that gentle salutation of the human 
heart which lives in all the languages of man, that winds and turns 
through all the joys and sorrows of the human race, through deed 
and thought and dream, through song and toil and battlefield.” 

Nor would we forget the man in credits who has so often proven 
his worth to us, but whose name has not yet found a place upon the 
stationery of his proposition—his effort submerged beneath the title, 
Credit Department. The work which he conscientiously wrings out 
for us day after day as a fellow-worker in credits may seem to him at 
times to pass unnoted in the stress about him, but he may rest assured 
that this may not be true for long, and when that larger public recog- 
nition shall come to him, as another has voiced it, 

“His joy will be, mot that he has got his crown 
But that the power to win the crown is his.” 
* * x * * * * 


Perhaps the weakest spot in the work today with many of us 
comes from the fact that present-day conditions do not permit us to 
confer at shorter intervals with the veterans of the service. A five- 
minute talk with an experienced credit man has never failed to leave 
us his debtor. The longer he has been a student of credits the greater 
will appear the problem in its aspect for him. Show him the man who 
would imply that he knows the analysis of credits to the last page and 
he will show you the man who “rides for a fall.” The last page of the 
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credit book will never be written, and the day when we are not depen- 
dent the one upon another for credit assistance will not come. 

One of the group assembled here tonight suggested, the first time 
we met, that whatever success had been his in securing credit informa- 
tion had been due to giving more than he had received. Is not that 
the experience of every successful credit man? If you would receive, 
you give, carefully and discreetly of course, and you very quickly 
measure the man who absorbs all that comes his way, giving but 
trifling return. 


* * * * * * Bo 


New problems will always confront the man in credits. Just now 
the conditions reluctantly revealed under the relentless probe of state 
authority and by an undercurrent of opinion which calls for a square deal 
and a clean sheet, wherein a percentage of our greater trust funds has been 
squandered, misused or unprofitably invested, will cause the credit expert 
to add new queries to those embraced in his scheme of deductions. He 
may want to discover whether the example in high places has left its trail 
up to the door of lesser propositions in which he is interested. He may 
want to know if the management in the concern can properly weigh the 
value of a dollar and whether that management is likely to forget to 
whom that particular dollar belongs. He may seek to know if extrava- 
gance has crept in to the point where rank waste is regarded with a dull 
complacency. . 

* * * * *k * * 

To the plea for a closer bond between credit men of which this coming 
together by kind invitation of your Association is a happy expression, 
permit me to add just a word. 

The Credit Department-has in it enough of routine, enough of the 
grind, and if with these a finer strand of the warp and woof of personal 
friendship both in intercourse and in correspondence can be interwoven, it 
will add a sympathetic touch all along the line. One or two practices, how- 
ever, have crept into the bank service in these latter days, which, from our 
point of view, tend to destroy that personal touch just referred to, prac- 
tices which make for a less efficient service, practices which incline to drag 
the plane of the work downward to the level of the machine. We refer to 
the printed or set forms used here and ther asking for crdit information, 
and again to certain forms used in acknowledging valued credit informa- 
tion. This practice may seem of trivial import to many, but we cannot so 
regard it. Do you ever give just the same measure of attention or analysis 
to these formal requests that you do to the letter of inquiry drafted to 
suit the particular case and signed by the man at the other end of the 
line whom you perhaps know and who almost always throws a bit of his 
pleasing personality into his communication? There are many who do 
not. If you want the best you frame your dictation in a manner adapted 
to the particular want and inject something of your individuality into 
that letter beside. You may even contrive to make the one from whom 
you seek information think you have done him a favor in asking his 
opinion—it can easily be done. 

Now again, if you have used your gray matter for a half-hour to the 
point where the tissues grow tense—if you have followed and investigated 
a half-dozen well-thought-out channels to obtain the latest opinion—if you 
have focused all of your information at a point where the limelight plays 
upon it and then have sat down with your stenographer and done a bit 
of hard thinking in order to balance so evenly your reply that your friend 
at the other end of the line will be treated honestly and the concern under 
investigation likewise will be not unfairly dealt by—you are entitled to a 
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word of personal acknowledgment, into which he will wave a measure 
of his personal appreciation, if he is a student of human nature and 
expects to use you again. 

There are a half-dozen banks in New York and Chicago, some of 
them good friends of ours, where this meaningless form of acknowledg- 
ment has crept in, and we would really much rather that they keep that 
printed sheet and light their next cigar with it. 

Do not let us drift backward by permitting the introduction of a lot 
of empty forms which lower the tone of the service—the climb has been 
too long, too steep and too arduous. In all that makes for the higher 
ideals, a more perfect service, let our step be shoulder to shoulder. 

Let us not only retain but add to the personal charm, the sense of 
good comradeship, the kindly courtesies which have been interwoven in 
both correspondence and intercourse as credit men in these last days, for 
as President Garfield phrased it, “they are the flowers that bloom upon 
the walls which divide us, city from city, mercantile house from mercan- 
tile house, bank from bank.” 


ARE YOU YOU? 


Are you a trailer, or are you a trolley? 
Are you tagged to a leader through wisdom and folly? 
Are you Somebody Else, or You? 
Do you vote by the symbol and swallow it “straight”? 
Do you pray by the book, do you pay by the rate? 
Do you tie your cravat by the calendar’s date? 
Do you follow a cue? 
Are you a being and boss of your soul? 
Or are you a mummy to carry a scroll? 
Are you Somebody Else, or You? 
When you finally pass to the heavenly wicket 
Where Peter the Scrutinous stands on his picket, 
Are you going to give him a blank for a ticket? 
Do you think it will do? 
—EpMUND VANVE COOK. 


Uruguay. 

As to the matter of credit extension in Uruguay it is to be noted 
that all European houses grant from three to six months’ time. It is 
true that they secure the legal rate of interest on their time drafts, 
which they make secure in every instance. The business people are 
accustomed to doing business in this way and they are not satisfied to 
depart from the usual methods. It is also true that nearly all the 
European countries have banking houses located here, through which 
they make their collections and conduct their general business. This 
is a great assistance in securing trade and making collections. The 
majority of the European manufacturers and importers doing business 
in this section of South America also have local agencies and branch 
distributing houses, managed by people interested in the home company. 
This interest is usually of a substantial nature. These agents are 
given ample powers and are supposed to assume responsibilities. Ar- 
rangements of this character enable the local people to adjust satis- 
factorily any difference that may arise in relation to merchandise, and 
that without prejudice to the country or the products. 

It is my opinion that it would be both practical and profitable for 
American manufacturers and exporters to have established American 
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banking houses in South America, with branches in every prominent 
city. This would not only be profitable but it would inspire confidence 
in the responsibility of their institutions. Then, I am sure that it would 
be a source of great profit and convenience to buyers and sellers alike to 
have large distributing agencies in this country, conducted on American 
business principles by practical American salesmen, Such establish- 
mients located in this city would be able to extend our trade up the 
river into the interior, as this city, on account of its location, is destined 
to be the general point for reshipment and interior distribution as soon 
as the port works, now progressing rapidly, are completed. 


Another Plan for the Collection Man. 
By E. T. Hines, or R. A. BaLpwin & Sons’ Co., R1icHMonp, VA. 


Referring to the latter portion of J. B. Thompson’s article in the 
September BULLETIN, relative to his “tickler,’ I have become sufficiently 
interested in this subject to prepare this article, with the hope that the 
ideas resulting from my experience here presented may be of service to 
some collection department. 

Organization and system is just as necessary in the collection de- 
partment as in any other department of a business, and the manner in 
which it is conducted is often as vital to the success of a firm as is the 
organization of the credit department. “Following up” in collections is 
just as essential as “following up” in making quotations, and vigilance in 
this department always means a great saving. Especially is this true 
when applied to jobbers and manufacturers whose business is of moder- 
ate size, using a limited capital. 

A great many houses which do a large business still hold to the 
long-used method of sending out statements on the first of each month, 
by which an account may run from ten to twenty days past the due date 
without attention. A few years ago I visited several jobbing houses, and 
made especial inquiry as to the methods they employed in making collec- 
tions, in order to get suggestions or ideas as to the best system of handling 
accounts becoming due and past due. Much to my surprise I found, gen- 
erally speaking, an utter lack of organization or systematized effort on 
this point. Thrown, therefore, on my own resources, I thought out this 
plan, which was at once put into operation. I have now used it for 
three years, and have found it capable of meeting every requirement and 
adjustable to a growing business. I have found that it consumes very 
little time, affords prompt advice as to accounts becoming due, and full 
information on accounts past due, and that it furnishes the desired in- 
formation on slow accounts to the credit department. I take pleasure in 
passing the plan on, trusting, as I have said, that it may be of service in 
the establishment or revision of a collection department. 

In the top drawer of my desk, at my right hand, are two trays, size 
534x10 inches, in one of which I have eighty alphabetical guide cards 
and in the other thirty-one guide cards numbered from one to thirty-one. 


Exhibit No. 1. 
August 12, 1907. 
Joun Brown, Bristol, Tenn. .° 


June 12th 3462 2|10 60 $149.17 
Aug. 24, 1907 Sep. 17, 1907. 
Sep. 5, 1907—Spce. Draft, 
Sep. 11, 1907—Draw 16th. Bn. of Bristol. 





Sep. 24, 1907—Spce Reg. 
Returned, 9|23. 
“Parties not in.” 


i 
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Office invoice records are brought to the office from the billing de- 
partment at the close of each day, and the first thing done the following 
morning is to have these verified and then have the collection cards made 
out. (See Exhibit No. 1.) The stenographer makes out the cards for 
the day’s billing on the typewriter, and never consumes more than a half- 
hour of her day in making and filing the cards. If, under the terms al- 
lowed, an account falls due within the current month, the card is filed in 
the numerical tray ; if on regular terms, the card is filed in the alphabeti- 
cal tray. It follows, as will be shown, that at the end of the month the 
numerical tray is empty, the alphabetical tray containing cards represent- 
ing all accounts which, in order, compare with the alphabetical ledgers. 
At the end of the month, as the bookkeeper pencils the accounts for trial- 
balance, the collection clerk compares the amounts represented by his 
cards with the ledger amounts, thus proving the correctness of the cards, 
one being a check on the other, and this is of material assistance to the 
bookkeeper. No more time is consumed than is ordinarily required in 
arriving at the monthly balance. 

To divert from the main subject, accounts payable are handled in 
pretty much the same manner, remittance slips taking the place of the 
collection cards, and by this same process of operation and checking, 
when both the “sales” and “purchase” ledgers have been gone over in the 
manner mentioned above, their correctness having been tested, the bal- 
ance is obtained without difficulty or delay, as only the “general” ledger 
remains unchecked, which is unimportant, because the work in this ledger . 
is usually small and simple. 

Returning to the original theme, as the cards are checked they are 
separated ; those for the current month going to the numerical tray and 
those falling due beyond the current month to the alphabetical tray. 

Checks pass first through the ‘collection clerk, who adjusts the ac- 
counts. If a party discounts his bill, of course his card is found in the 
alphabetical tray wery quickly, all the information being given on the 
card as to the rate and time for discounting, and, if differences are found, 
the copy of the original invoice may be quickly referred to, as the in- 
voice number is given on the card. The card, in such instance, is blanked 
and destroyed or the reverse side used for another account. 

The numerical tray contains all accounts becoming due within the 
current month, filed by dates. Notices of accounts are mailed out each 
day, these statements being so printed (see Exhibit No. 2) that they may 


Exhibit No. 2. 
Notice of Account Due. 


R. A. BALDWIN & SONS’ CO., Inc. 
Wholesale Dry Goods, Notions and Kindred Lines, 
10 N. 14th Street, Richmond, Va. 
Prompt Remittances Expected and Appreciated. 
TO Mr. Joun Brown, 
Bristol, Tenn. 

Date Invoice No. Date Due Amount 
June 12th 3462 August 12th $149.17 


be enclosed in the “outlook” envelope, which is a considerable time-saver 
and enables the stenographer to mail out the notices without losing any 
time in this part of her daily duties. When the notices are mailed out, 
the account becoming at once past due, the card goes to the “past due” 
batch, which contains twenty alphabetical guide cards around which a 
rubber band is placed, as the thickness rarely exceeds two or three inches. 
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(Of course, if the number of the past due accounts justifies, another tray 
may be employed. ) 

The collection manager will very readily ascertain whether a party 
is discounting or paying an account that is past due. Should a check be 
received a few days before an account becomes due (the card not having 
been transferred), this can be located by referring to the ledger, as in 
writing up the cards we do not adhere strictly to the 60 days, but have 
the date correspond exactly, extending 60, 61 or 62 days, as the case may 
be, preferring to sacrifice the one or two days to facilitate accurate and 
quick filing and finding. 

The past due file is gone through one day in each week, each ac- 
count being treated as the case may demand. A complete record is shown 
of what is done without having to refer to either the ledger or the letter 
file. Exhibit No. 1 was not made just as an exhibit, but is the exact 
copy of a card now in the past due file, containing an account which has 
not been settled up to this writing. It will be observed in this card that 
a statement was mailed on August 12th, when the account was due; a 
“second statement” was sent on August 24th; a special letter was writ- 
ten on September 5th; notice of draft for the 16th was sent on the 11th; 
draft was made on the 17th, and returned on the 23d unpaid, the notation 
on the returned draft being shown on the card, and on September 24th a 
special letter was sent by registered mail to the party. This merely shows 
a treatment of one case, and any course taken can be just as readily 
shown. 

The cards used are the simplest and most inexpensive to be had. If 
it were desired, cards could be printed to conform to a particular busi- 
ness. Attention is directed to the point that no time is consumed 
in going over the ledger, daily or weekly, to weed out the past due ac- 
counts or those demanding special attention, and also that either the bill- 
ing or entry clerk can fill out the cards at the time the invoice is made, 
since practically it requires no time. 

This system is a distinct help to the credit department. Accounts 
that are allowed to stand unpaid beyond “second statement” are treated 
as slow and the card, after the payment of the account, goes to the credit 
department folder. Thus the credit man will see exactly what steps were 
necessary in the collection of this party’s account, how slow he was, 
whether he meets drafts, whether he closes by notes, etc.; and all this 
without having elsewhere to seek information. 

Whoever resolves to give this system a trial will be surprised to find 
how little time is required in its operation, how simple it is and how 
easily one may keep in direct touch with due and past due accounts. And, 
moreover, every account is represented. There are no loose ends of in- 
formation not easily accessible. One can determine accurately within 
ten minutes the past due indebtedness, and at the first of the month can 
easily ascertain the amount of accounts falling due within the month, by 
simply running the amounts through the adding machine. 

If this is the means of throwing the least light on the collection end 
of any member’s business I shall feel thoroughly satisfied for the trouble 
and time taken in presenting these systems which have been so valuable 
to me. 


CREDIT AND COMMERCIAL CASES FOR THE MONTH. 


PREPARED FOR THE BULLETIN BY GEORGE H. Murpocu, Jr., St. Louis, 
MIssourRI. 

Acceptance Under Contract of Sale-—Where hats in a shipment 

were separate in pattern and the price of one was in no way dependent 
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upon the price of another, the buyer could accept those complying with 
the contract and reject and return those that did not, and hence the ac- 
ceptance of the former class was not an acceptance of the entire ship- 
ment.—Schiller vs. Blyth & Fargo Co., 88 P. (Wyo.) 648. 


Application of Payment—A foreign corporation, which had not 
complied with Const. 1901, Section 232, prescribing the terms on which 
a foreign corporation may do business in the State, sold goods to a 
buyer, shipped a part of them from its warehouse in Alabama to a point 
outside of the State, and shipped the balance to the buyer at his place 
of business in Alabama. The buyer made payments, without directing 
the application thereof, to an amount more than enough to pay for the 
goods shipped outside of the State. Held, that, conceding that the Con- 
stitution did not apply to the sale of goods shipped outside of the State, 
the payments must be applied to such debts as the debtor was legally 
bound to pay, and the corporation had no right to apply payments to the 
extinguishment of the illegal claim arising from the goods delivered to 
the buyer in Alabama.—Armour Packing Co. of Louisiana vs. Vinegar 
Bend Lumber Co., 42 So. (Ala.) 866. 


Assignment by Insolvent—Foreign Assets—Where a foreign as- 
signee for the benefit of creditors demands the surrender of property: lo- 
cated in New York, belonging to his assignor, the assignee’s rights as 
against New York creditors are governed by the law of New York, and 
depend on principles of comity as between the State of New York and 
the State of the assignee. An Illinois assignee for the benefit of credi- 
tors is not entitled to withdraw funds belonging to the assignor located 
in New York before payment of the assignor’s attaching New York credi- 
tors.—In re John L. Nelson & Bro. Co., 149 F. (U. S.) 590. 

Discharge of Guarantor.—A guaranty, provided that it was accepted 
and credit was extended thereunder, on condition that the accounts for 
merchandise sold to the principal debtor in reliance on the guaranty 
might, at any time, be adjusted between the principal debtor and the 
creditor, and an extension granted without notice to the guarantor, with- 
out in any way affecting his obligation. Held, that the guarantor was 
not relieved from liability by the creditor’s failure to pursue the principal 
within a reasonable time.—Goff vs. Janeway & Carpenter, 99 S. W. 
(Ky.) 602. 

Filing Claim in Assignment Proceedings—Where a debt has been 
discharged under a statute authorizing assignments for the benefit of 
creditors, the discharge not being by operation of law, but resulting from 
the voluntary act of the creditor in filing his claim, a new promise to pay 
is not enforceable, there being no sufficient consideration to support it— 
Samuel Westheimer & Co. vs. M. H. Flarsheim & Co., 99 S. W. (Ky.) 
346. 

Fraudulent Conveyances.—Where, at the time of marriage, the hus- 
band received from the wife a sum of money on an oral agreement to 
repay her in the future, even if, at an indefinite time, he might subse- 
quently, as against creditors who had in the meantime acquired claims 
against him, convey to her, in satisfaction of the indebtedness, any real 
estate belonging to him free from the claims of such creditors, though 
the effect might be to hinder them in the enforcement of their claims, and 
although they extended credit on the face of the property standing in his 
name, provided the wife was not guilty of any purpose to enable the hus- 
band to defraud such creditors—Mahaska County vs. Whitsel, 110 N. W. 
(Iowa) 614. 

Gift by Check.—The issuance and delivery of a check for the pur- 
pose of a gift is not a delivery of the money, so that, the check not hav- 
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ing been paid or accepted by the drawee, the gift is not completed, and 

therefore the drawer cannot be considered as holding the money as trus- 

” for the payee.-—Thogmorton vs. Grigsby’s Adm’r, 99 S. W. (Ky.) 
50. 

Limitations Against Account Stated—Where the balance in a mu- 
tual account current between parties is stated, the six-year statute of limi- 
tations commences to run as to the transactions included in the amount 
up to that time—Figge vs. Bergenthal, 110 N. W. (Wis.) 798. 


Notice of Character of Draft—A corporation drew drafts on D. & 
Co., its selling agents, which were accepted and indorsed by D. person- 
ally, who was the principal stockholder in the corporation. D. then took 
the drafts to a bank, which discounted them, placing the proceeds to the 
credit of D.’s individual account after D. had informed the bank that the 
corporation was owing D. & Co., and that the acceptances were against 
that account. The bank also had a general knowledge of the relations 
and course of dealing existing between the corporation and D., or D. & 
Co., the bank’s discount clerk being told by D. that the paper was offered 
on account of the firm of D. & Co. Held, that the bank had notice that 
the drafts were accommodation paper—Cook vs. American Tubing & 
Webbing Co., 65 A. (R. I) 641. 

Notice to Creditors by Retiring Partner—The word “creditors,” as 
used in Civ. Code 1895, Section 2634, declaring that the dissolution of a 
partnership by the retiring of an ostensible partner must be made known 
to the creditors and to the world, is not limited to persons who were 
creditors at the time of the dissolution, but a person who had previously 
sold goods and given credit to the firm during its continuance was within 
its meaning.—Bush & Hattaway vs. W. A. McCarty Co., 56 S. E. (Ga.) 
430. 


Partnership Debts in Bankruptcy of Partner.—Partnership creditors 
may prove their claims against the estate of a bankrupt partner, although 
entitled to share only in the surplus of his estate after his individual credi- 
tors have been paid, and where their debts have been scheduled, and they 
have had due notice of the proceedings, the bankrupt is entitled to a dis- 
charge from such debts as well as his individual debts—ZJn re Diamond, 
149 F. (U. S.) 407. 

Preferences by Bankrupt——Where an insolvent transferred property, 
and within four months thereafter was adjudicated a bankrupt, such 
transfer was not voidable, as a preference under the Bankrupt Act, un- 
less at the time of the transfer the transferee had reasonable cause to be- 
lieve that it was intended thereby to give him a preference over other 
creditors——Cummings vs. Kansas City Wholesale Grocery Co., 99 S. W. 
(Mo.) 470. 

Ratification of Agent's Acts—A seller, who retains the purchase 
price for goods sold by an agent, confirms the sale, and ratifies the terms 
thereof—H. Goldschmidt & Co. vs. Wagner, 99 S. W. (Tex.) 737. 

Retention of Possession as Showing Fraud.—Where the owner of a 
stock of goods, two or three days before his assignment for the benefit 
of creditors, sold the stock at a grossly inadequate consideration to a 
third person, taking notes for the price, and turning them over to the as- 
signee, but retained possession and sold goods from the stock, and with 
the proceeds purchased it for his wife, the transaction was fraudulent as 
to creditors——Bishop vs. John H. Hibben Dry Goods Co., 99 S. W. 
(Ky.) 644. 

Rights of Seller as to Third Persons.—Piaintiff was induced to sell 
certain goods on the faith of a false statement by his vendee as to his as- 
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sets and liabilities, a large indebtedness by the vendee to defendants be- 
ing concealed and omitted therefrom. This concealment was with the 
connivance and consent of defendants, and made for the purpose of in- 
ducing credit. Subsequently the goods were ostensibly sold to defend- 
ants, but the real purpose of the transfer was to pay this pre-existing in- 
debtedness. Held, that plaintiff might avoid the sale and recover the 
property from defendants.—Parlin & Orendorff Co. vs. Glover, 99 S. W. 
(Tex.) 592. 

Unrecorded Mortgage.—As against creditors of a corporation, whose 
claims accrued after property was transferred to it in payment of stock, 
an unrecorded mortgage on the property, unknown to those connected 
with the corporation, other than those so transferring it, is unenforceable. 
—Besten & Langen vs. Peoples’ Messenger & Parcel Delivery Co.’s As- 
signee, 99 S. W. (Ky.) 631. 


ASSOCIATION NOTES. 


Baltimore. 


The annual meeting of the Credit Men’s Association of Baltimore 
will be held during the month of October. F. J. LaMotte, of the 
Chesapeake Shoe Company, has been nominated to succeed himself 
as president. Other nominations are G. L. Irvin, of Carlin & Fulton, 
and A. D. Graham, of the Citizens’ National Bank, for vice-presidents, 
and W. J. Carter, of Carter, Webster & Co., for treasurer. The follow- 
ing have been nominated as members of the Executive Committee: 
M. F. Burgess, John E. Hurst & Co.; Franklin P. Cator, Armstrong, 
Cator & Co.; Frederick Hertel, Tregellas, Hertel & Co.; Wm. H, 
Matthai, National Enameling & Stamping Co.; A. F. Miller, S. F. 
& A. F. Miller & Co.; Chas. J. B. Swindell, Swindell Bros. 

Secretary Buck reports that the adjustment bureau has had eleven 
cases before it, five’of which have been settled at an average cost to 
the creditors of a trifle over 3 per cent. 


Columbus. 


The Columbus Credit Men’s Associaion held its first meeting of the 
fall season at the Chittenden Hotel, September 27th. It was also the 
annual meeting for the election of officers. Among the reports pre- 
sented at the annual meeting were those from delegates to the June 
Convention. 

In accordance with a decision made at the previous meeting of 
the association, to provide a guarantee fund for the prosecution of 
fraudulent debtors, a subscription blank has been sent to each mem- 
ber reading as follows: 

SUBSCRIPTION. 

The undersigned, member of the Columbus Association of Credit 
Men, does hereby pledge to the said Association, as now or hereafter 
constituted, the sum of One Hundred Dollars, to be used for the pur- 
pose of investigating alleged fraudulent failures, and prosecuting same 
if warranted by the evidence. Provided, however, that no more than 
10 per cent. of this subscription shall be required to be paid in any 
one year. 

This subscription is to be paid on demand as called for by the 
Board of Directors or other proper committee, and to remain in force 
unless revoked by written notice from the undersigned to said asso- 


ciation at the annual meeting of said association in September of any 
year, 
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This subscription form was carefully explained to the members 
present, and all were urged to arrange that the houses they repre- 
sent take part in this great movement to minimize the temptation 
of committing fraud upon creditors. 

Hon. John E. Sater, Judge of the District Court of the United 
States for the Southern District of Ohio, delivered an excellent address 
pointing out certain opportunities within the power of the association 
to render excellent service. 


The election resulted in the unanimous choice of the then presi- 
dent, Oliver H. Perry. 


San Francisco. 


The annual meeting and dinner of the San Francisco Credit Men’s 
Association, held September 1oth, was a notable occasion. It was the 
first meeting held since President Gustave Brenner had been selected by 
the Mayor of San Francisco as a member of the Board of Supervisors 
and given an important place on the Finance Committee of that body. 
The members of the association were profuse in their congratulations 
and felt that the association had been recognized and honored by the ap- 
pointment of its president to this board and committee, which has such 
large duties to perform in the rehabilitation of the city. The meeting 
unanimously declared Mr. Brenner to be the right man in the right 
place. 

President Brenner, in his address, urged upon those present the 
great part that the San Francisco Credit Men’s Association must play 
during this reconstruction period and urged as one of the means in this 
work that all should try to increase the membership of the association, 
because it is bringing into San Francisco’s commerce an element pecul- 
iarly needed at this time. He believed that as soon as merchants had 
generally settled into permanent locations all would join in the good 
work. 

E. W. Wilson, Vice-President of the American National Bank, gave 
a timely talk on “Bank Credits in San Francisco.” In an able address 
he told of the peculiar and unusual conditions which must now charac- 
terize the credit man’s work in the new San Francisco. 

Mr. Wilson spoke, in part, as follows: 

“Banks deal more exclusively in credits than other business institu- 
tions. The control of this banking credit is not a personal, selfish pos- 
session, but is a commercial trust to be administered in a way to insure 
loyalty of customers, and at the same time with a conservatism that will 
guard against loss. There is a difference between banking and other 
kinds of credit in that the percentage of profit is much less, and the losses 
consequently more real than in cases of mercantile losses. 

“The uses for which funds are needed may be roughly classed under 
three heads: 

“First.—Capital for investment. 

“Second.—Capital for speculation. 

“Third.—Capital for commerce. 

“Investment capital is used in the initiation of business enterprises. It 
builds railroads, digs irrigation ditches, erects mills and factories and 
lays the foundation for practically every kind of business venture. 

“Speculative capital is employed where ultimate worth is problemati- 
cal. It creates nothing, but is expected, in anticipation, to skim the 
cream of profit from various undertakings. 

“Commercial capital is intended for temporary use in furthering the 
pursuits of industry. It pays the farmer for his crops, the railroad for 
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moving them. It aids the manufacturer to deliver the products of his 
mill and accommodates the merchant during those unavoidable periods 
when his stock of goods is above normal in size. 

“Of these three kinds of capital San Francisco is in need of the first 
two ; she is reasonably well supplied with the third. 

“The object and aim of commercial banks (and I shall speak of no 
other kind) is to furnish the commercial capital for commerce and trade. 

“In caring for credit needs, the banker occupies a middle position, 
standing between the borrower and depositor. In this position he studies 
the former and whether the capital which his bank supplies is utilized for 
a good purpose or sunk in unprofitable enterprises is dependent upon his 
ability to discern between a sound or unsound borrower, a safe or un- 
.safe business venture. The bringing into existence or the promotion of 
an unsuccessful business enterprise by the aid of credit is a direct injury 
to a business community, because loss from a failure is never confined to 
those furnishing the capital. Sound enterprises are frequently effected, 
and sometimes suffer serious loss. Therefore, it is important to know 
not only the financial condition of the borrower but his business plans as 
well, in order that improper and unsafe business undertakings may be 
prevented. ; 

“In a general way it is hard to discuss the question of a bank credit 
without beginning with the most important element—capital. This has 
one value when it comes by accumulation resulting from economy and 
careful management, but an altogether lesser value if acquired by acci- ~ 
dent, speculation or inheritance. In estimating credit, the value of capi- 
tal depends upon whether it is invested so that it .will be available on 
short notice, or is tied up in fixtures, tools, machinery, real estate or 
other similar items known as slow and frequently doubtful assets. In 
addition, and of almost as much importance, is the consideration of the 
character and capacity of those in charge of a business. The higher the 
character and the greater the capacity, the better credit risk the institu- 
tion or the individual will be. 

“Upon San Francisco bank credits much might be said. The fire de- 
stroyed not only the business blocks and their contents, but the credit of 
the occupants. The business man’s customers were scattered to the four 
winds, locations were annihilated, and channels of trade entirely changed. 
Dun’s and Bradstreet’s rating books were made worthless. Credit files 
and credit records were only valuable in so far as they contained infor- 
mation upon personal integrity and business industry. The work of lo- 
cating borrowing patrons, of learning what their immediate needs were 
and how the fire had left them financially was a most interesting labor, 
and the manner in which borrowers treated their banks is a source of 
gratification to those associated with this part of bank work. 

“During the past year, however, doubtful matters have been re- 
solved into certainties, and at the present time requests for credit can be 
considered from the standpoint of known capital, tested integrity, estab- 
lished industry and tried ability. 

“There are many elements that enter into the question of credit un- 
der our peculiar conditions. Among some of the things you must analyze 
are capital invested, character and capacity of management, conditions 
prevailing in particular lines of trade, amount and kind of insurance car- 
ried or obtainable, and location of business. A good location now may 
be a poor location a year hence, as the business map of San Francisco is 
being rapidly re-arranged. 

“In obtaining the required information commercial reports are of 
great assistance. Our San Francisco agencies have been doing good 
work in furnishing information and in giving ratings. These, however, 
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are only helps. A visit to the borrower’s place of business, a discussion 
with him of his statement, item by item, an examination into the system 
of running his affairs, all assist in reaching a conclusion upon which you 
feel the business can be safely handled. Borrowers whose purposes are 
approved by commercial banks ask only for assistance to anticipate re- 
turns from sales made, or with which to aid in making deliveries. Under 
present conditions credit should be extended only where the use of the 
advance will provide the means of its repayment. 

“It is necessary to keep in close touch with business conditions in 
general, as well as locally, especially in the lines of trade in which you 
are furnishing money. Credit here is sensitive, as it is everywhere, to 
the Eastern conditions, notwithstanding San Francisco in the past has: 
financed almost entirely its own business enterprises. During the past 
six months the East has suffered from financial complications as a direct 
result of excessive prosperity. Capital has not been increasing as rapidly 
as business has been growing, and it only took a little tilt between Presi- 
dent Roosevelt and a railroad manipulator to bring trouble. This gave 
the country an opportunity to experience the results of commercial reac- 
tion and prevented what is worse—a commercial panic. A shaking up 
is necessary occasionally, in order that we may see the need of taking an 
inventory of our liabilities as well as our resources. However, an adjust- 
ment seems to have been made upon the basis of actual resources rather 
than prospective resources. 

“The start San Francisco has made in reconstructing her buildings 
and rehabilitating her business is a guarantee of her future greatness. 
She was created by commercial energies and business necessities that 
cannot be destroyed by either earthquake or fire. In her bay every ship 
now afloat in the world can be comfortably sheltered at one time, thus 
making her a focal center for converging and diverging rays of com- 
merce. California has a climate that will continue to be sought; produc- 
tions from the soil unparalleled; a wealth in her mines, her forests and 
her streams.all contributing to San Francisco’s upbuilding. The adverse 
conditions temporarily prevailing will correct themselves, and Eastern 
capital will soon respond to the good opportunities we are able to offer 
those seeking profitable investments. 

“Pending this time the credit men of this city have their responsi- 
bilities, and 1 am sure they will meet them in the future as they have in 
the past—fearlessly, successfully.” 

H. U. Brandenstein, who was recently appointed by the Mayor as 
chairman of the- Finance Committee of the Board of Supervisors, gave 
an interesting address on “The Duties of Citizenship.” He pointed out 
how the members of the Credit Men’s Association could do a great deal 
to improve credit conditions by a proper attention to their duties as 
citizens. 

Walter N. Kelly, of the Meese and Gottfried Co., in reporting his visit 
to the convention of the National Association of Credit Men at Chicago, 
spoke of the great interest taken in the association by the Eastern broth- 
ers. Mr. Kelly also spoke on “Reconstruction Work,” and called atten- 
tion to the marvelous things being done in San Francisco and of the as- 
tonishing ability shown by the large factories, foundries and machine 
shops to cope with the demands made upon them. 

During the meeting occurred the election of seven new directors to 
serve with the seven holding over from the previous year. 

Each member received at the table the following, gotten up after the 
form of a regular agency report: 
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DRUM & BADSTREET’S MERCANTILE AGENCY. 
Official Handicappers. Straight Tips Given. 





Latest report on 
CREDIT MEN’S ASSOCIATION, San Francisco, Cal. 


Established in this city seven years since under above title. For- 
merly were in the State of Chaos, but since establishing here are produc- 
ing large dividends to the stockholders. 

The directors are recognized as of good habits, and its president is 
sober and industrious. The association is held in such high regard by 
those who know a good thing when they see it that its president has 
been called on to help ruri the credit department of the city. 

The ‘stockholders, recognizing the unlimited possibilities of this as- 
sociation, have determined to increase the capital stock and are going to 
get actively to work floating the new issue. 


St. Louis. 


The first fall meeting of the St. Louis Credit Men’s Association was 
held September 12th in the large banquet hall of the Mercantile Club. ~ 
President J. H. Conrades, Jr., presided. There were 135 members in at- 
tendance. After an excellent dinner President Conrades made an address 
full of dignity and enthusiasm, in which he appealed earnestly for the 
co-operation of all members and spoke of the increased interest in the 
work during the past year, and of the indications for further develop- 
ment of the association’s interests during the coming year. He spoke 
of the excellent work of the various committeemen, and gave to them 
mainly the credit for this increasing activity. 

After an announcement by the secretary that the “Report of the 
Special Committee on Settlements made by the Fire Insurance Compa- 
nies in connection with the San Francisco Disaster” was ready for dis- 
tribution, orders were taken from a number of those present, and the 
meeting voted to have a copy sent to every member with the request that 
they order such quantities as they can use for distribution among their 
customers. 

President Conrades then called upon George R. Barclay, First Vice- 
President of the National Association of Credit Men, who made an in- 
teresting address on the work done at the convention. Mr. Barclay 
brought out, with much clearness, the value of the association to the busi- 
ness community, and spoke especially of the good which is being accom- 
plished through organization and co-operation. He illustrated this state- 
ment by reference to the association accomplishments in the direction of 
beneficial legislation of one kind or another in nearly every State in the 
Union. He declared that it is the intention of the association to persist 
in this work until creditors and honest debtors are alike protected against 
loss through fraud and inadequate service and methods. He spoke 
strongly of the importance of the work recently taken up through the 
formation of adjustment bureaus in thirty-three of the credit men’s as- 
sociations. Mr. Barclay’s talk was received with enthusiasm, and the 
following resolution was then offered by L. D. Vogel, and unanimously 
carried: 

Resolved, That the St. Louis Credit Men’s Association, in meeting 
assembled, tenders its thanks to the delegates representing the various 
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local associations in the convention held in Chicago, for the compliment 
and honor extended to the St. Louis Association by the selection of 
George R. Barclay for the First Vice-Presidency of the National Asso- 
ciation of Credit Men. At the same time, the St. Louis Association feels 
warranted in extending congratulations to all credit men embraced in the 
association, and hereby does so, at the selection of so worthy and capable 
a man as Mr. Barclay. He has been an indefatigable worker in the 
ranks, a wise and valuable guide as an officer of the St. Louis Associa- 
tion, and we are sure that we express the sentiment of every member of 
the St. Louis Association and that this sentiment would be endorsed by 
every business man who knows Mr. Barclay—and nearly every one does 
—that we hope the Vice-Presidency will serve as a stepping-stone to the 
highest office within the gift of the members of our association. 

J. H. Kentnor followed Mr. Barclay with a talk on “The Practical 
Benefits of the Convention,” and he was followed by F. W. Risque, whose 
subject was “Excellence of the Reports at the Chicago Convention.” 

The president then called on Jacob Furth, formerly one of the promi- 
nent wholesale merchants of St. Louis and an active member, at that 
time, of the association, who for a number of years has resided in Cleve- 
land. Mr. Furth made a very happy talk. He spoke strongly in favor 
of the work of the credit men’s associations. Having had experience 
with them in both Cleveland and St. Louis, he felt that he had had un- 
usual opportunities for noting the usefulness of the organization. He 
also spoke of the great development noticeable in the commercial inter- 
terests of St. Louis during the five years of his absence, and of the evi- 
dent good effects of the recent fair in the broadening of her people. 

The various committee chairmen were called upon for reports, and 
perhaps the most interesting was that read by John B. Strauch, chairman 
of the Membership Committee, who presented sixty applications for mem- 
bership, the largest number offered at any one meeting since the or- 
ganization in May, 1896. He stated that, with this addition, the St. 
Louis Association now numbered over 420 members. It was announced 
that of the first 100 members who went into the organization not one 
had withdrawn. 

Chairman Gilbert H. Fox, of the Adjustment Bureau Committee, re- 
ported that about one-half of the necessary fund to start the adjustment 
bureau here has been contributed by sixty-five members, and stated that 
a representative of the association would call on those who had not al- 
ready subscribed, to urge them to be prompt and liberal in taking hold 
of the matter, so that the bureau could be put into running order by 
October 15th. 

Chairman C. W. Hughes, of the Mercantile Agency Service Com- 
mittee, in his report brought out the point that although there was much 
grumbling among merchants because of the discontinuance of the daily 
sheet by R. G. Dun & Co., his committee had only received one written 
complaint. He impressed upon the meeting the importance of making 
known to the committee any occasion for complaint, or any suggestions 
which seemed to be for the betterment of agency service. He stated 
that, up to the present, there seemed to be no intention on the part of the 
Bradstreet Company to discontinue their daily sheet. 

Two members who had signified their desire to resign from the as- 
sociation authorized their names to be continued on the membership roll, 
on the ground that, although not frequent attendants at the meetings, the 
association was doing good work. These firms are the John D. Manley 
Implement Co. and the Wm. G. Frye Mfg. Co. 

The Business Literature Committee has issued the first of a monthly 
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leaflet, entitled “The Credit Man,” the object of which is to keep mem- 
bers posted as to association work in a more systematic manner than has 
heretofore been possible. The first numbers was well received. 


Seattle. 


The annual meeting of the Seattle Credit Men’s Association oc- 
curred at the Seattle Athletic Club September 16th. 

Besides electing officers and directors for the ensuing year, the 
meeting listened to the report of J. W. Spangler, Jr., who represented 
the association as delegate at the annual national convention held in 
Chicago in June. 

The program called for a discussion regarding Northern Alaska 
credits and the best method of handling them. As Seattle is the natural 
market from which Alaska buys its supplies, the question of credits 
there has become one of intense interest to Seattle credit men. The 
time taken by the regular business of the meeting and the discussion of 
Mr. Spangler’s report, prevented the meeting from taking up this sub- 
ject, and it was decided that this question, which will have interest for 
a great many credit men outside of Seattle, will be taken up at the néxt 
subsequent meeting. 


Wichita. 


There was a large attendance at the regular meeting of the Wichita 
Credit Men’s Association, held September 9th at the rooms of the Com- 
mercial Club. 

The principal subject under discussion was the action of the com- 
mercial agencies in discontinuing the daily report sheets. Representa- 
tives of the agencies were present, and defended the action of the com- 
panies, but the sentiment expressed by the members was vigorously out- 
spoken against the new policy, and a committee was appointed to draw 
up resolutions of protest against the same, which should be sent to the 
secretary of the National Association and to the mercantile agencies, 
and to take such other steps as will be advantageous in having the daily 
report sheets resumed. 

The Entertainment Committee was instructed to have a banquet pre- 
pared for the date of the next regular meeting and to issue invitations to 
the members, requesting that they invite to the banquet available candi- 
dates for membership after the names have been submitted to the chair- 
man of the Membership Committee. 

The secretary reported that 48 of the 51 members had renewed their 
membership and paid their dues for the ensuing year. 


Committees for 1907 and 1908. 


A complete list of the committees for the current year will be printed 
in the November BuLLETIN. President Gettys has named the following 
chairmen : 


Legislative......... ba oh nen scan eee nites A. J. Gaehr, Cleveland, Ohio. 
er cela n sheen cemeeds O. G. Fessenden, New York, N. Y. 
Aenea Barents. 5 is OS 33 H. L. Eisen, Milwaukee, Wis. 
BOONES. 804.24 Lk ol tS A A. H. Burt, Buffalo, N. Y. 
Mercantile Agency and Credit Co-operation. F. H. McAdow, Chicago, Ill. - 
Bushntes TL seeratere sis. ois Foo ok ob aR C. S. Faxon, Memphis, Tenn. 
Credit Department Methods......... J. H. Spangler, Jr., Seattle, Wash. 
Investigation and Prosecution.......... G. Brown Hill, Pittsburgh, Pa. 





SITUATION WANTED—Chicago attorney, experienced in commercial and cor- 






















WANTS. 


poration law and up-to-date collection methods, in making collection through 
correspondence with debtors and through other attorneys, desires situation. Is 
a hard worker, not afraid of work and can handle a large volume and produce 
maximum results at minimum expense. Address “Collections,” Care C. E. 
Meek, 41 Park Row, New York City. 


WANTED—By a capable and energetic man who has recently been treasurer, 




















financial, and credit man of a large manufacturing concern which has closed 
its business, a similar position. Has had over twenty years’ experience in the 
banking business and in handling credits. Highest references furnished. Ad- 
dress Treasurer, Care Chas. E. Meek, 41 Park Row, New York, N. Y. 


WANTED—By a thoroughly equipped commercial law firm, a bright, active young 















CREDIT MAN—A party of long experience in credit and office work in the 


















GENERAL OFFICE OR CREDIT MAN—Wanted, a position to manage office or 

























WANTED—Position as Credit Man or Assistant, by party 27 years of age, who 
















WANTED—Manager for manufacturing concern. 































GENERAL OFFICE AND CREDIT MAN—A party who has had a wide office 














man to solicit from credit men their mercantile collections and litigated matters. 
The work would be mostly in Philadelphia, but would take him also to New 
York and parts of Pennsylvania. Fair salary will be paid to start with. Ad- 
dress W. S. Furst, 501-506 Stephen Girard Building, Philadelphia, Pa. 


paint and oil trade desires to make a new connection. He can furnish the 
best of references as to character and ability. His general knowledge of 
business will make him valuable in lines in which he has not specifically had his 
experience. Address E. B., Care Chas. E. Meek, 41 Park Row, New York 
os es 


credit department. Have had thirty years’ experience in wholesale business, 
mostly in office and credit departments. Large experience with Kentucky and 
Southern trade. Good references. Address W. H. W., Care C. E. Meek, 41 
Park Row, New York, N. Y. 


speaks German and English. Energetic and conservative. Three years’ experi- 
ence with a subsidiary of U. S. Steel Corporation under one of the most capa- 
ble credit men in the profession. At present salesman for export house. Ref- 
erences and bond if required. Address C. S., Care Chas. E. Meek, 41 Park 
Row, New York, N. Y. 





A corporation, three years old, 
located in one of the best cities in Ohio, will need a new manager on January I, 
1908. Must be a man with ability to systematize shop and office and with a 
grasp of the selling end. The field is large, business strictly legitimate, and 
a man with the right qualities can make a good connection and a future limited 
only by his own capacity. Parties now in control are engaged in other lines 
and must put management in another’s hands. Do not care to consider any 
one who cannot upon satisfactory investigation put from $2,000 to $5,000 cash 
into the business. Correspondence solicited. Address Member, Care C. E. 
Meek, 41 Park Row, New York, N. Y. 


experience and for about ten years has been chief clerk and credit man for 
his present house, desires to make a change for personal reasons. He is ac- 
customed to up-to-date collection and accounting methods and can furnish 
satisfactory proofs of ability and fitness. Address M. T., Care Chas. E. Meek, 
41 Park Row, New York, N. Y. 

















Directory of Officers of the Affiliated Branches 
of the National Association of Credit Men. 


ATLANTA, GA.—The Credit Men’s Associa- 

tion of Atlanta. President, H. E. Choate, 
K. Orr Shoe Co.; Secretary, E. L. 
thodes, Ernest L. Rhodes & Co. 

BALTIMORE, MD.—The Credit Men’s Asso- 
ciation of Baltimore. President, A oe 
La Motte, by Chesapeake Shoe Co.; 
Secretary, S. D. Buck, Maryland National 
Bank Bldg. 

BIRMINGHAM, ALA.—Birmingham Credit 
Men’s Association. President W. 
Coffin, Moore & Handley Hardware Co.; : 
Secretary, G. B. McVay, Amzi Godden 
Seed Co.; Assistant Secretary, R. H. Eg- 
gleston. 

BOISE, IDAHO.—The Boise Association of 
Credit Men, Ltd. _ President, J. G. H. 
Graveley, Capital ee and Comm. 
Co.; ecretary, Charles P. McCarthy, 
Room 1, Pioneer Bldg. 

BOSTON, MASS.—Boston Credit, Men’s As- 
sociation. President, Geo. H. Graves, Wal- 
worth Mfg. Co.; Secretary, Chas. L., Bird, 
77 Summer Street. 

BUFFALO, N. Y.—Buffalo Credit Men’s 
Association. President, W. A. Joyce, W. 
H. Walker & Co.; Secretary, Fred Whit- 
tlesey, 39 Erie Street. 

BUTTE, MONT.—Butte Association of Credit 
Men. President, Chas. E. Virden, Ryan 
& Newton Co.; Secretary, R. Frank Ca- 
sey, Casey Candy Co. 

CHARLESTON, S. C.—Charleston Association 
of Credit Men. President, B. F. McLeod, 
Drake-Inness-Green Shoe Co.; Secretary, 
H. D. Lubs, C. D. Franke & Co. 

CHATTANOOGA, TENN.—Chattanooga_ As- 
sociation of Credit Men. President, oo 
Allison, J. H. Allison & Co.; Secretary, 
W. B. ‘Royster, Chamber of Commerce. 

CHICAGO, ILL.—The Chicago Credit os 
Association. President, m. J. McM 
lan, The K. Fairbank Co.; io 
tary, John Griggs, 218 La Salle ‘Street. ; 

CINCINNATI, O.—The Cincinnati Credit 
Men’s Association. » President, George 
Guckenberger, Atlas National Bank; Sec- 
Bn” Henry Bentley, 1201 Union Trust 


CLEVELAND, O.—Cleveland Association of 
Credit Men. President, Harry New, Lan- 
desman-Hirschheimer Co.; ; Secretary, Ken- 
neth R. Taylor, 812 Park Bldg. 

COLUMBUS, 0.—Columbus Credit Men’s As- 
sociation. President, O. H. Perry, Colum- 
bus Buggy Co.; Secretary, Benson G. 
Watson, 601-605 The New First National 
Bank Bldg. 

DALLAS, TEX.—Dallas Association of Credit 
Men. President, H. P. McKnight, Texas 
Drug Co.; Secretary, W. P. Peter, 214-218 
Linz Bidg. 

DENVER, COL.—The one Credit Men’s 
Association. President, R. R. Gillette, J. 

Brown & Bro. Merc. Co.; Secretary, 
. K. Mackenzie, Liebhardt Fruit Co.; 
Assistant Secretary, H. A. C. Mathew, 
407-8 Sugar Building. 

DES" MOINES, IOWA.—Des Moines Credit 
Men’s Association. President, L. 
French, New York Wall Paper & Sta- 
tionery Co.; Secretary, D. - Douglass, 
Bentley & Olmsted Co. 

DETROIT, MICH.—Detroit_Credit Men’s As- 
sociation. President, Chas. B. Sawyer, 
The Pingree Co.; Secretary, W. S. Camp- 
bell, 94 Griswold Street. 

DULUTH, MINN.—The Jobbers’ 
cootation, (Duluth-Superior.) President, 
W. Cross, F. A. Patrick & Co.; Assist- 
Bite ia, F. H. Green, 305 Burrows 

EL PASO, TEX.—El 


Credit As- 


Paso Association of 
Credit Men. Ergtdent. James A. Dick, 
a“ James A. Dick Secretary, W. 

Crombie, Crombie & Co. 

FORT WORTH, TEX.—Fort Worth Associa- 
tion of Credit Men. President, T. E. 
Blanchard, Werke: Platter Gro. Co.; ;_ Sec- 
retary, Geo, McGown, Reynolds Bldg. 


| 
| 
| 
| 
| 


GRAND_ RAPIDS, MICH.—Grand_ Rapids 
Credit Men’s Association. President, H. 
C. Cornelius, Wolverine Brass Works; 
pecretary, Charles Holden, Holden & 


HOUSTON, TEX.—Houston Association of 
Credit Men. President, E. A. Peden, 
Peden Iron & Steel Co.; i. Secretary, Ster- 
ling Myer, Hunt, Myer & Townes. 

JACKSONVILLE, FLA.— acksonville Credit 
Men’s_ Association. resident, Wa 
oviagte on, Covington Co.; Secretary, J. 

KANSAS CITY, MO.—Kansas City Associa- 
tion of Credit Men. President, H. G. 
Moore, Big Four Implement Co.; Secre- 
tary, Frank W. Yale, 770 Gibraltar Bidg. 

LEXINGTON, KY.—Lexington Credit Men’s 
Association. ae, R. D. Norwood, 
eke Tunis & Norwood; Secretary, C. 

illiamson, McClelland Bldg. 

LINCOLN, NEB.—Lincoln Credit Men’s As- 
sociation. President, W. B. Ryons, Col- 
umbia Natl. Bank; Secretary, G. 
Evans, Henkle & Joyce Hdw. Co. 

LITTLE ROCK, ARK.—Little Rock Associa- 
tion of Credit Men. President, Max 
Mayer, Scott-Mayer Commission Co.; Sec- 
retary, Frank T. Longley, 219% Main St. 

LOS ANGELES, CAL.—Los Angeles Credit 
Men’s we President, Herman 
Flatau, M. A. Newmark & Co.; Secretary, 
W. C. Mushet, 323 Bullard Bldg. 

LOUISVILLE, KY. a. Credit Men’s 
Association. President, J. Scales, The 
Belknap Hdw. and Mfg. a: Secretary, 
R. Ruthenburg, U. S. Trust Co. Bldg. 

LYNCHBURG, VA.—Lynchburg Credit Men’s 
Association. Presi ent, N. B. Handy, N. 

Handy & Co.; Secretary, R. Winston 
Harvey, Craddock-Terry Co. 

MEMPHIS, TENN.—The Memphis Credit 
Men’s Association. President, C. S. Fax- 
on, Carruthers-Jones Shoe Co.; Secretary, 
C. S. Dashiell, 204 Royal Bldg. 

MILWAUKEE, WIS.—The Milwaukee Asso- 
ciation of Credit Men. President, W. B. 
Strong, Milwaukee Drug Co.; Secretary, 
H. M. Battin, Standard Oil Co. 

MINNEAPOLIS, MINN. —Minneapolis om 
Men’s Association. President, J. H. His- 
cock, Minneapolis Furniture Co.; ; _Secre- 
tary, M. C. Badger, Patterson & Steven- 


son Co. 

NASHVILLE, TENN. — Nashville Credit 
Men’s_ Association. President, oT, ae 
McWhorter, én" Sk -Moore Mfg. Co.; 
Secretary, homas, American 
Bldg.; Assistant Secretary, Chas. H. 
Warwick. 

NEWARK, N. J.—Newark Association of 

President, W. A. Hart, L. 


Credit Men. 
a Fig & Co.; Secretary, J. Fred 

£: i Hockenjos Co. 

NEW “ORL ANS, LA.—New Orleans Credit 
Men’s Association. President, Geo. K. 
Smith, Simonds Mfg. Co., Ltd.; Secre- 

r. J. Bartlette, Williams, "Richard- 


td. 

NEW YORK, N. Y.—The New York Credit 
Men’s Association. President, W. S. 
Aretrena, American Felt Co.; Secretary, 

H. Alexander, 320 Broadwa 

NORFOLK: VA.—Norfolk Credit aa As- 
sociation. President, Chas. Hoofnagle, 
The Four Co.; Secretary, C. L. Conradt, 
Old Dominion Tobacco Co.; Assistant 
Secretary, H. N. Poulson. 

OKLAHOMA CITY, OKLA.—Oklahoma Ci 
Credit Men’s Association. President, 7 
E, O’Neil, Richards & Conover Hardw. 
Co.; Secretary, Geo. The 
Credit Clearing House. 

OMAHA, NEB.—The Omaha Association of 
Credit Men. President, T. Austin, 
gy Hand-Sewed Shoe Co., Secre- 

G. zone, Credit Guess House. 

PHIL. RDELPHIA. PA. — The hiladelphia 
Credit Men’s Association. President. 

Charles G. Rapp be | Smyth, Field 

Co.; Secretary Ss. W Severson, Room 

801, No. rorr Chsstmes Street. 


Thomas, 
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wiih oe og PA. Pee Association prenner, Elkus-Brenner Co.; Sec % 
f Credit Men. President, A. Given, m Armer, 2707 Sacramento Street. 
The Pittsburgh Dry “Go. Secre- SAVAN NAH, GA. -—fouennes Credit Men’s 
Elliott Frederick, 716 ‘Frick "Bldg. Association. President, W. F. Scherff, S. 
PORTLAND, ORE.—Portland Association of Guckenheimer’s Sons; Secretary, Ww. J 
Credit Men. President, E. B. Rutherford, Donlan, Chamber of Commerce. | : 
M. Seller & Co.; Secretary, E. M. Under- | SEATTLE, WASH.—Seattle Credit Men’s 
wood, Failing, Haines & McCalman. Association. President, Rob’t Fox, 
RICHMOND, VA.—Richmond Credit Men’s Simonds Mfg. Co.; Secretary, 2 W. 
Association. President, John Landetrect, poems, Jr., Dexter Horton Co., 
To, Pane See ao Minin Sten” | SIOUX CITY, IA.—Sioux City Bureau of 
ROCHESTER, N. Y.—The Rochester Credit Credits; President, R. M. Baker, 143 
en’s Association. President, Philip a? 7 wees, . Secretary-Treasurer, 
4 ukes, Security Nation a 
—Tt a Weter, Yaw sioux FALLS, 'S. ‘D.—Sioux Falls Credit 
ST. JOSEPH, MO.—St. Joseph Credit Men’s en’s Association ee 
Association. President R. Bernard, on ee = lane a ; -, secretary, 
John S. Brittain D. G. Co.; Secretary, | spotahe "WASH. ~~ Spokane Merchants? 
— Shackelford, Geo. Cocke Crockery Association, Preside dent, ; A.W. Doland d, 
ST. LOUIS, MO.—The St.Louis Credit pee, Sree Se cere 
Men’s_ Association. President, Campbell, 610 Empire State B Bide, 








Genre fs Coreden 2 zor: | TOTRDD. Selly Aion Cpt 
.; secretary, A. H. Foote, Dolp se , 
ST. PAUL, MINN.—St. Paul Credit Men's foe Overmyer. | Bi Suetey, Love © 
i & Kanent tat pr TROY, N. Y.—Troy Credit Men’s Association. 
, President Hugh Galbraith, The Boutwell 
Parker, Merchants’ National Bank. Milling & Grain Co.: Secretary Wm. 
SALT LAKE CITY, UTAH.—The Utah As- Colvine Jr., Josiah Youn ; 


sociation of Credit Men. President, il 
Arthur Parsons. Assistant Secretary and Waa Wane Wheelin Credit 


Men’s Association. President, Chas. W 
ee Herbert Van Dam, P. O. Box Franzheim, The Wheeling Potteries Com- 


SAN ANTONIO, TEX.—San Antonio Associ- ps ey, Senet We. Rapes, 
Walt, fh Credit Men. President, Jake WICHIER, ‘k KAN. —Wichita Credit Men’s As- 























































Bopenbcimer £ = Lena sociation, peremaett. Witte 1. pou 
. wester r 0.5 ecretar ° 
SAN DIEGO, CAL.—The Credit Association a Shattucke< Gearge Iven 
of San Diego. President, J. P. Haddock, YOUNGSTOWN, Seis Credit 
Cook-Haddock Co.; Secretary, Sam Ferry Men’s / i og President, + 
Smith, 841 Fifth Street. King, The Youngstown D. G. Co.; Sec- 
SAN FRANCISCO, CAL.—San _ Francisco retary, Charles . Gilgen, Chamber of 
Credit Men’s Association. President, G. Commerce. 


Directory of Adjustment Bureaus. 


Bureaus for the adjustment of insolvent estates are operated in the following 
cities, under the authority and supervision of their local Associations of Credit Men. 
All are affiliated branches of the National Association of Credit Men. Address all 
communications on Adjustment Bureau matters to the parties named: 
BALTIMORE, MD.—S. D. Buck, Maryland National Bank Building. 
BUFFALO, N. Y.—F. Whittlesey, 3 39 Erie Street. 

CHICAGO, ILL.—M. C. Rasmussen, Mgr., 218 La Salle St. 

CINCINNATI, OHIO—Henry Bentley, 1201 Union Trust Building. 
CLEVELAND, OHO—W. E. Rice, 209 American Trust Building. 
COLUMBUS, OHIO—B. G. Watson, 601-605 The New First National Bank Bldg. 
DALLAS, TEXAS—W. P. Peter, 214-218 Linz Building. 

DENVER, COLO.—C. N. Kinney, 409 Sugar Building, 

DES MOINES, IOWA—A. W. Brett, 218 Clapp Block. 

FORT WORTH, TEXAS—Geo. Q. McGown, Reynolds Building. 

GRAND RAPIDS, MICH.—R. J. Cleland, 427 Houseman Building. 
KANSAS CITY, MO.—Frank W. Yale, 770 Gibraltar Building. 

LOS ANGELES, CAL—W. C. Mushet, Bullard Building. 

LOUISVILLE, KY.—R. Ruthenburg, United States Trust Co, Building. 
MEMPHIS, TENN.—C. S. Durhiell, 204 Royal Building. 

MILWAUKEE, WIS.—S. Fred. Wetzler, 64-67 Loan and Trust Bldg. 
MINNEAPOLIS, MINN.—F. H. Suffel, 666 Gilfillen Block, St. Paul, Minn. 
NASHVILLE, TENN.—George M. Thomas, American Building. 

NEW ORLEANS, LA.—H. M. Horton, Godchaux Building. 

NEW YORK, N. Y.—Bureau of Insolvency Claims, Room 1117, 320 Broadway. 
PHILADELPHIA, PA.—Edmund S. Mills, Room 8o1, 1o11 Chestnut Street. 
PITTSBURGH, PA.—Geo. E. Reynolds, 716 Frick Building. 

PORTLAND, ORE.—R. L, Sabin, No. 1 Front Street. 

RICHMOND, VA.—Jo. Lane Stern, 1014 Main Street. 

ROCHESTER, N. Y.—I. A. Wile, 1008 Granite Building. 

ST. JOSEPH, MO.—Sidney Beery, German-American Bank Building. 

ST. PAUL, MINN.—F. H. Suffel, 666 Gilfillen Block. 

SALT LAKE CITY, UTAH—Herbert Van Dam, P. O. Box 4109. 

SAN DIEGO, CAL.—Sam Ferry Smith, 841 Fifth Street. 

SEATTLE, WASH.—I. H. Jennings. 714-16 Lowman Building. 

SPOKANE, WASH.—J. B. Campbell, 610 Empire State Building. 

TOLEDO, OHIO.—Lewis B. Hall, 1223 Ohio Building. 

YOUNGSTOWN, OHIO—W. C. McKain, Dollar Savings and Trust Building. 


EAGLE PRESS, BROOKLYN-NEW YORK 







